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Nation Needs More Life 
Insurance Agents 
Eds, 


To serve this nation adequately there is need of a still larger 
army of capable, conscientious, industrious men and women, to 
supply the wondrous saving and protective service of life insur- 
ance to businesses, and homes, and individuals. 

A connection with this Company is especially attractive be- 
cause of the quality of service alike to Agents and policyholders, 
because of the up-to-dateness of policy contracts, because of its 
Agency publications and advertising literature, and because the 
spirit of comradeship between Home Office and Field is very real. 
We have room for men and women who are content with nothing 
less than the best in equipment, service, and ideals. 


The Penn Mutual 
Life Insurance Company 
Philadelphia, Pa. 


Organized 1847 








A Progressive SURETY and CASUALTY Company 








The Royal Union Life 


Insurance Company 


Des Moines, Iowa 


STRONG AND PROGRESSIVE 


PAID TO POLICYHOLDERS— 
Over $21,000,000.00 


INSURANCE IN FORCE— 
Over $138,000,000.00 


A. C. Tucker, Presiden. 


D. C. Costello, Secretary Wm. Koch, Vice-Pres. 
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Henry W. Ives & Company 


INCORPORATED 1910 


735 FULTON ST., NEW YORK 


UNDERWRITING MANAGERS for 
THE UNITED STATES and CANADA 


FOR 


RAIN INSURANCE EXCESS COMPENSATION 


CASUALTY COVERS 
OHIO MILLERS 


MUTUAL FIRE INS. CO. 
Canton, Ohio 


Security Mutual Casualty Co. 
OF CHICAGO 


Assets $7,643,424 


ASSETS $800,000 Surplus $2,410,000 


Surplus $400,000 Surplus and Reserve $6,862,460 


STRONGEST CASUALTY 
COMPANY IN AMERICA 
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SAN FRANCISCO 
RICHMOND 


NEW YORK 
MINNEAPOLIS 


Marsh & McLennan 
INSURANCE 
Fire Liability Marine 


175 W. Jackson Blvd., Chicago 








London Seattle Montreal 
Winnipeg Detroit Duluth 
Pittsburgh Cleveland Buffalo 
Phoenix Columbus Portland 








Don’t Overlook 
Your Opportunity 


To obtain a connection with this substantial 
and experienced casualty company 
AUTOMOBILE 
PUBLIC LIABILITY 
PROPERTY DAMAGE 
COLLISION 
FIRE AND THEFT 
ACCIDENT AND HEALTH 
PLATE GLASS 
GENERAL LIABILITY 


International 
INDEMNITY COMPANY 


347 So. Hill St., Los Angeles 




















Doubles in Size Every Three Years? 
THERE’S A REASON 


Close of Insurance in Admitted 
Year Force Assets 


1910 $1,754,750.00 $157,232.00 
1913 $4,622,353.00 $404,426.65 
1916 $8,199,877.00 $917,174.26 
1919 $18,040,708.00 $1,754,677.10 


1922  $44,196,439.00 $4,111,080.94 
1925 $80,435,382.00 $8,268,748.23 


SERVICE STILL FURTHER IMPROVED 
Special $5,000.00 Policy 


The Cost is Lower Than Government Insurance. 
CHILD’S ENDOWMENTS 
Issued from Age One Week. 
Regular Policies Issued from Tenth Birthday 


Revised Policy Forms and Disability Benefits make them the 
last word in underwriting. 


NEW DIVIDEND SCHEDULE 
Unusually Low Cost Will Be Still Further Reduced. 


DIRECT HOME OFFICE CONTRACTS with Vested Re- 
newals, Unrestricted Territory, Automatic Promotion and 
Improved Service give agents an Unequaled Opportunity. 


SURPLUS TO POLICYHOLDERS OVER A MILLION 
DOLLARS. 


The Columbus Mutual Life Insurance Co. 
Columbus, Ohio 
C. W. Brandon, President. D. E. Ball, Vice Pres. & Sec’y. 











The Prosperous Agent 


By William Alexander 


The carpenter does his work with plane and saw. 
The blacksmith with hammer and anvil. But the 
insurance salesman works without tools. He em- 
ploys his mind on the minds of other men. Hence 
the importance of making the most of his mental 
equipment. ‘The little book entitled ‘The Prosper- 
ous Agent”’ deals with this subject in a practical way. 
It tells how the life underwriter can read his own mind 
and understand the minds of other people. It tells 
how his mental faculties can be developed and utilized 
in such a way as to increase his efficiency and con- 
sequently his earnings. 








PRICES: 
Cloth Binding, $1.50 Paper Binding, $1.00 
Discount in Quantities 


The Spectator Company 


CHICAGO New York 





Tue Specrator is published every Thursday by The Spectator Company, at 13b William Street, New York, N. Y. Entered as second-class matter June 28, 1879, 
at the Postoffice, New York, N. Y., under the act of March 8, 1879. Tuz Spectator, Volume CXVI, Number TX, March 4, 1926; $4.00 per annum. 
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Health and Accident Underwriters in Silver Jubilee 
Session 


[SeeciraL Dispatch FRomM A STAFF CORRESPONDENT] 


President John Patterson called to order the 
meeting of the Health and Accident (nder- 
writers Conference here this morning and a 
program well worthy of the silver jubilee 
anniversary convention had been arranged. 

Corporation Counsel O’Neil gave the address of welcome 
in the absence of Mayor Smith, which was responded to by 
W. T. Grant, who brought out the fact that statistics prove 
that the casualty insurance business has shown in the last 
twenty-five years a far greater increase than the increase of 
population and with the exception of the automobile industry 
has shown a greater increase than any business listed in the 
government reports. 

With the exception of routine reports of various commit- 
tees the only other matter on the morning program was an 
Walters, general 
After citing 


address on organized effort by Henry C. 
counsel, National Casualty Company of Detroit. 
anumber of instances of results obtained by organized efforts, 
Mr. Walters suggested a number of things that he feels the 
companies should work for through organized effort. He 
said that the companies owe it to the public and to themselves 
to combine in some effective way to eradicate embezzlement 
by insurance agents, the stealing of premiums which constitute 
a quasi-public fund permeates every line of insurance activity. 
Dishonest agents steal funds belonging to one company and 
then they accord the same scandalous treatment to their suc- 
ceeding employers, This can be prevented, he said, by per- 
fectly lawful means and steps should be taken without delay 
in this direction. 


In closing he quoted Col. Willey and Mr. Locock, who vis- 
ited the United States in the interest of the Federation of 
British Industries, in which they reported the one cause of 
American industrial success was the trade association, saying 
the habit of meeting together frequently and exchanging ex- 
periences has proved to be of great value to American Indus- 
try. 

The Tuesday afternoon session opened with a paper by V. 
D. Cliff, president of the Iederal Casualty Company of De- 
troit, on “The Origin of the Conference,” in which he gave an 
interesting description of its formation and early days. 

“Rejuvenation and the Prolongation of Life” was the sub- 
ject of an address by Dr. Morris Fishbein, editor of the Journal 
of the American Medical Association, Chicago, Ill. Dr. 
Fishbein kept the interest of his hearers from start to finish. 
He showed how life expectancy has increased in the last one 
hundred years from thirty-five to fifty-five years, stating that 
this was largely due to the fact that through advances in medi- 
cal science the death of babies under one year of age has de- 
creased one-half in the last twenty-five years and that the main 
diseases are now those which cause death during middle age. 
These can be prevented, not by medicine, but by change in the 
mode of life. In other words, prevention rather than cure and 
a periodical physical examination will detect these diseases in 
time to prolong life. If a man now feaches the age of forty 
he should, if he takes care of himself, have a life expectancy 
of considerably beyond sixty-four years. 

R. Perry Shorts, vice-president, Second National Bank, 
Saginaw, Mich., and a former president of the Conference, 
gave a wonderful inspirational talk. He stated that a man’s 

(Concluded on page 31) 
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The Origin of the Health 


Conference 


By V. D. CriFF 


President, Iederal Casualty Company 


N order to properly lead up to the subject in question, it 

would seem appropriate and may be of interest to some 

of you who have joined the Conference, in recent years, 
to touch upon the early history of health insurance; the prob- 
lems that confronted the pioneers; the predjudice and distrust 
then prevailing; the evils that later crept into the business, 
their cause, effect and remedy, which in the judgment of the 
Conference founders, if they did not actually make necessary, 
at least influenced the formation of such an association. 

Prior to 1890 failures and wrecks had marked the way and 
had been the fate in most instance of those who ventured into 
health insurance, but in 1891 two mutual health and accident 
companies on the so-called monthly premium plan were formed, 
viz., the U. S. Benevolent Society of Saginaw and the North- 
western Benevolent Association of Duluth, (it being my privi- 
lege to be associated with the latter). Their progress, though 
somewhat conservative, was so encouraging that many other 
similar companies followed their lead, among which was the 
National Protective, the Columbian Relief, the Phoenix, the 
Northern, the American Casualty, the Fidelity and_ others. 
These in the nineties blazed the trail and laid the foundation 
upon which the present monthly premium structure stands. 
The problems of these early missionaries were many and though 
gratifying in some respects were exceedingly trying in others. 

The experienced accident underwriters of those days, both 
stock and mutual companies, were prejudiced against and 
would have naught to do with health insurance or any one en- 
gaged in it, and the history of health insurance prior to 1890 
fully justified their attitude, hence during our constructive 
period in the nineties we were branded everything but sane 
underwriters. My friend Forrest relates an incident that fairly 
illustrates the prejudice that existed as late as 1899. He was 
then a member of the International Association of Accident 
Underwriters, an association whose membership was then lim- 
ited to accident insurance men. At the annual convention held 
that year, Mr. Forrest offered a resolution amending the by- 
laws of the association to admit to membership companies en- 
gaged in both accident and health insurance. He cast the only 
vote in favor of the resolution. His courage and foresight are 
worthy of note. 

You must not gather the impression that all was serene and 
smooth sailing during the constructive period of the monthly 
premium health and accident plan. On the contrary, there 
were many failures. A certain insurance commissioner who 
was examining our company in 1896 (Commissioners those 
days usually made the examinations personally) in answer to 
an inquiry respecting the progress of companies in our line re- 
plied that during the previous year his department had granted 
charters and issued licenses to 19 new companies and that 20 
similar associations had failed. You can thus imagine the feel- 


Extracted from an address before the twenty-fifth anniversary meeting of 
the Health and Accident Underwriters Conference, Detroit, Mich., March 2, 1926. 
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and Accident Underwriters 


ing of distrust that existed in the minds of many insurance 
commissioners of those days, and yet, as a whole, they were 
exceedingly fair and considerate. Another problem with which 
we were then confronted was no law in many of the states per- 
mitting health insurance, and in most of states the 
commissioners refused to admit or license companies which 
desired to issue combination health and accident policies. We 
were thus obliged in many instances to procure legislative 
amendments before license was obtainable, and in this we 
often encountered opposition rather than co-operation from 


such 


our accident brethren. 


EXPERIMENTAL PERIOD 

From 1891 to 1900 may properly be termed the experimental 
period of the monthly premium plan, the companies’ only guide 
being their individual experience from year to year. Conse- 
quently, frequent changes in policy forms were essential to the 
existence of the companies. As an illustration our company 
changed its policies four times during the first year—one being 
the deduction of the first week of illness, another the limiting 
of full indemnity to the period of house confinement. Only 
those who followed the leaders in these and similar respects 
under the old $1.00 per month policy grew and_ prospered, 
True, these features in ‘94 and ’95 were broadened through 
the creation of the so-called “special” policy and new and larger 
optional indemnities, but only by a material increase in the 
premium rate. 


EARLY MEETING oF COMPANIES 

In the summer of 1898 a meeting of such companies was 
called in Detroit, but only four responded. 

In November, 1898, another meeting was held at the Great 
Northern Hotel, Chicago, at which were represented the United 
States Benevolent, the National Protective, the Columbian 
Relief, the Fidelity Mutual Aid and the Northwestern Benevo- 
lent. A tentative organization was formed, ideas exchanged, 
committees appointed, but nothing of consequence accom- 
plished. 

In the spring of 1899 another meeting was held in Chicago 
at the Grand Pacific Hotel at which the last mentioned com- 
panies were represented and in addition the Northern Accident, 
the American Health, the American Mutual Aid, the Home 
Mutual, the Phoenix, the LaCrosse Mutual Aid, the Western 
Relief and also the Metropolitan Accident and North Ameri- 
can Accident, the two latter at that time being straight acci- 
dent companies. 

At the 1898 meeting we submitted a new schedule of op- 
tional monthly indemnities which a few years previous we had 
substituted for the original weekly indemnity plan and which 
represented a saving of from 6 per cent to 15 per cent in cost. 
These schedules were broad, providing large indemnities at 

(Continued on page 33) 
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THE HEALTH AND ACCIDENT UNDER- 
WRITERS’ CONFERENCE 

N 1901, H. G. B. Alexander, of the 

Continental Casualty Company, Chi- 
cago, called a meeting of insurance com- 
panies writing health and accident busi- 
ness. Out of that gathering came the so- 
called Detroit Conference; followed, in 
1910, by the organization of the National 
Mutual Union. Next in succession came 
the formation of the American Associa- 
tion of Accident Underwriters in 1913 at 
the instance of C, H. Boyer, who has 
been vice-president and general manager 
of the United States National Life and 
Casualty Company. 

The Detroit Conference, the National 
Mutual Union and the American Asso- 
ciation of Accident Underwriters held a 
joint meeting at the Hotel Shelbourne, 
Atlantic City, in September, 1914, at 
which the three organizations were com- 
bined under the title of The Health and 
Accident Underwriters Conference. That 
body, gradually developed from the needs 
of the insurance business and the fore- 
sight of the men engaged in it, is holding 
its silver jubilee anniversary convention 
at the Book-Cadillac hotel in Detroit this 
week. As an organization it has accom- 
plished much good and has abolished 
many abuses. Practically its first step 


as a united group was to make effective 
the “Conference Code of Ethics” and the 
“Conference Manual,” both moves for 
the betterment of the health and accident 
business and of the opportunities in it. 
The Health and Accident Underwriters 
Conference now has 100 company mem- 


bers; stock, mutual and fraternal. The 
premium income of the group, for acci- 
dent and health insurance and not includ- 
ing non-cancellable, newspaper policies or 
limited forms, was over $60,000,000 in 
1925. About 15 per cent of this income 
consisted of weekly premium industrial 
business, 50 per cent commercial and 35 
per cent monthly premium industrial busi- 
ness. 

In addition to the benefits the Health 
and Accident Underwriters Conference 
has brought to the business of health and 
accident insurance, it has materially 
helped insurance as a whole. Its recent 
formation of a statistical bureau will tend 
to place rating on an improved basis; its 
activities in fighting inimical legislation 
are noteworthy ; and the publicity it gives 
to the entire theory of insurance is un- 
doubtedly a vital factor in correctly influ- 
encing the attitude of the public toward 
indemnity, 4 





OT a few insurance men, looking at 

Alfred M. Best’s proposal to buy 
and merge small life insurance companies, 
find that it has un-American aspects that 
come to light even at first glance. The 
citizens of this country believe in inde- 
pendence. They are committed to the 
principle of non-interference with the 
other man’s affairs. Their Constitution 
guarantees them the right to “life, liberty 
and the pursuit of happiness.” The 
American business man recognizes that 
this guarantee is applicable to industrial 
and mercantile enterprises as well as to 
individuals. With both training and tra- 
dition teaching him to abhor combinations 
in which small entities are swallowed up 
for no apparent reason other than the en- 
richment of certain coffers at the expense 
of the many, it is not surprising that 
the American life insurance man views 
Mr. Best’s proposal without enthusiasm 
and with no little resentment. In addition 
to the harmful pressure on some compa- 
nies that might easily result from the 
active machinations of a buying syndicate 
such as is suggested, there is the detri- 
ment to the interests of policyholders that 
might readily be the outcome. The Arm- 
strong investigation created a public atti- 
tude toward life insurance which has only 
recently changed for the better. Is an in- 
dividual or group of individuals to come 
along now and, with stock operations and 
talk of mergers, damage or destroy what 
the good work of years has accomplished ? 
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NEW ORLEANS NEWS-LETTER 
Fire Department Report—Frank L. Jones 
in City 
New Or.eans, February 26.—Fire Chief 
John Evans presented his annual report to the 
Board of Fire Commissioners at a meeting held 

on the 25th inst. 

According to this report the aggregate loss 
by fire in this city in 1925 was $3,152,125. The 
aggregate value of the property involved was 
$49,492,825, with insurance thereon totaling 
$28,820,720. 

In 1924 the losses amounted to $871,80% 

There were 1951 fire alarms last year with 
1182 actual fires, 497 unnecessary alarms, 67 
false alarms, 88 dump fires, 116 grass fires, two 
ship fires and 17 calls for assistance. 

Chief Evans has inaugurated a system of 
weekly inspections in the congested district. 
He has been successful in enlisting the co-oper- 
ation of property owners and he claims that 
the results have been extremely satisfactory. 

He has recommended that this: inspection 
work be extended by the organization within 
the Department of an up-to-date fire inspection 
bureau to search out defects and have them 
corrected and removed. 

The Board instructed the secretary to adver- 
tise at once for proposals to sell to the depart- 
ment 10,000 feet of hose, that being an impera- 
tive need. 

Our fire department is a credit to our city. 
It is well disciplined, its personnel is of high 
grade, it is efficiently officered and the chief is 
a very competent official. 

President John X. Wegman of the Lafayette 
Insurance Company is receiving the congratu- 
lations of his friends upon the splendid showing 
made by the Lafayette in its annual statement 
just published. 

The company shows a gain of over $12,000 
in net premium income, a gain of $7,236.20 in 
re-insurance reserve and a gain of $11,539.59 
surplus after paying a dividend to its stock- 
holders of $32,000 (16 per cent). The com- 
pany’s capital is $200,000 and its net surplus 
$434,259.35. 

FRANK L. JoNEs IN City 

Frank L. Jones, president of the National 
Association of Life Underwriters, paid a visit 
to New Orleans this week and was entertained 
at luncheon by the Life Underwriters’ Associa- 
tion of Louisiana at the Louisiana Restaurant 
on Tuesday the 23rd inst. 

Mr. Jones discussed the activities of the 
National Association, showing how these had 
succeeded in raising the level of the producing 
end of the business to its present high plane. 
He also touched upon “Latent Power.” 

His address was most interesting and illumi- 
nating and will, no doubt, be productive of 
much benefit. 

R. F. Lawton, who represents the Mutual 
Life in these parts, expressed, on behalf of the 
association, appreciation of Mr. Jones’ visit 
and address. 

The attendance was excellent, more than sixty 
life underwriters being present. 

O’HacErTY 





THE SPECTATOR Thursday 










































































Mar 
M S L { E " 
issourl otate Life Enters : 

| 6< ; ’ 
econ. Ird Of a Ventur 1 
L 
of. 
. e . 4 . 4 lor 0 
IHE Missouri State Life Insurance Com- presi 
pany is just entering its 34th year—hbegin- Comme 
. . . “ ° was: 
3 ning its second third of a century—with a head 
—— volume of insurance in force in excess of banke 
$587,000,000. ie 
duties 
4 ° ae - Mr 
Seventeen years ago, at the half-way mark of its first ek 
third of a century, the Company had a little over ment 
twenty and a half million of insurance in force. Ten ey 
. . ee or 1 
years ago it had just gone over the hundred million of N 
A Multiple Line Company mark. ‘Today, with $587,586,508 in force, it ranks presic 
as the second largest Life Insurance Company west ~ 
of the Mississippi River. the D 
Mr 
The Company operates in thirty-nine States, the Loujs 
District of Columbia and the Territory of Hawaii. oe 
began 
The Missouri State Life offers unexcelled protection and 
and prompt service in Life, surplus and substandard; gi 
Accident, Health and Income Accident; Group Life Cover 
and Group Sickness—-a multiple line with which to as hi 
meet the needs of every prospect. wu 
: unexp 
‘ : In 
Business handled either on contract or one-case Teun. 
agreement. & my 
i 
1 : ed devat 
Prompt action and liberal underwriting rules our mori 
policy. derbil 
player 
His vy 
A Great Company to Grow With Bob7 
Mr. 
family 
Comp: 
of Th 
Con 
¢ dent 
r ° fortun 
|| |HOME OFFICE, SAINT LOUIS M. E. SINGLETON, President ee 
| of M 
LIFE ™ 

e 
:-: ACCIDENT :-: HEALTH :-: GROUP 
—At 
ers of 
St. Lot 
Frankil 
6 








Thursday 


| 





March 4, 1926 


THE SPECTATOR 


Life Insurance 




















HILLSMAN TAYLOR 
ELECTED 


Becomes Vice-President of Missouri 
State Life 
FORMERLY ASSOCIATED WITH 
ROGERS CALDWELL 





New Officer of St. Louis Company is 
Lawyer of Note—Was Speaker of 
Tennessee House of Repre= 
sentatives 
Sr, Lous, Mo., Feb. 26.—Ilillsman Tay- 
tor of Nashville, Tenn., has been elected vice- 
president of the Missouri State Life Insurance 
Company of St. Louis, Mo., control of which 
Caldwell, 


investment 


was. recently purchased by Rogers 
Caldwell & 


of Nashville, and associates. Mr. 


head~ of Company, 
bankers 
Taylor has 
duties. 

Mr. Taylor for a number of years has been 


already entered upon his new 


associated with Rogers Caldwell in the invest- 
Caldwell & Company, and 


has been general counsel 


ment business of 
since January, 1924, 
of the Cotton States Life Insurance Company 
of Nashville, and recently was elected a vice- 
president of the North National 
Life of Omaha, Nebr. Mr. Caldwell and his 


American 


associates control the Cotton States Life and 
the North American National Life. 


family to St. 


future home. 


Mr. Taylor will bring his 
Loujs and make this city his 
He is a 


andia graduate of Vanderbilt University. He 


member of the bar of Tennessee 


began the practice of law at 21 years of age 
and three years later was elected Speaker of 
the Tennessee House of Representatives. 


When 


Governor of 


Attorney-General Rye was elected 
named Mr. Taylor 


district 


Tennessee he 


as his successor from the thirteenth 


and he held that office until the end of the 
unexpired term. 
In January, 1924, he moved to Nashville, 


Tenn., and became associated with Caldwell 
& Company. 

He is keenly interested in sports, an ardent 
devotee of the fox chase and has a particular 


While at Van- 


football 


fondness for saddle horses. 
derbilt he 
player. 
His wife is a 


won special honors as a 
He is married and has four children. 
daughter of former Governor 
Bob: Taylor of Tennesse. 

Mr. Taylor fills the vacancy in the official 
family of the Missouri State Life Insurance 
Company, which was made by the resignation 
of Thomas F. 


Commenting upon Mr. Taylor’s election by 


Lawrence several months ago. 


the board of directors of the company, Presi 
dent M. F-. Singleton said that it would be un- 
fortunate for anyone to have the impression 
that Mr. Taylor is to be “the representative 
of Mr. Caldwell” in the affairs of the Mis- 
souri State Life. 

—At the recent annual meeting of the stockhold 
a of the Central States Life Insurance Company of 
St. Louis, Mo., James L. 
Frankiln Bank, St. 


Ford, Jr., president of the 
Louis, was elected a member, 


Denies Story Issued by Soviet Bureau 

Darwin P. Kingsley, president of the New 
York Life Insurance Company, last week is- 
sued a general denial of an Associated Press 
dispatch from Leningrad, published last week, 
to the effect that American life insurance pol- 
icies to the amount of $130,000,000 had been 
presented to the State Credit Bureau of the 
Soviet for collection. The dispatch also stated 
that the American companies would consider 
the revolutionary period “dead” and that they 
would consent to have New York the venue 
for legal proceedings. The New York Times 
quotes Mr. Kingsley as follows: 

\ll the American companies together never 
had at any time $130,000,c00 of insurance in 
force in Russia. The American companies, so 
far as we know, have not granted any conces- 
sions regarding the validity and collectibility 
of these claims—at least this company has not, 
and it had more business in Russia than any 
other American company at the time the Soviet 
Government took it over. 

This company has not, and we do not believe 
any American company has, considered a six- 
year period of civil strife, intervention and 
hlocade as a “dead period.” Neither have we 
consented to have New York the venue for 
legal proceedings instead of Moscow. 

The dispatch, of course, did not make clear 
what the State Credit Bureau is. It is an or- 
ganization formed under the patronage of the 
Soviet Government for the purpose of collect- 
ing from the American companies the very 
money which the Soviet Government itself 
forcibly took over when it took possession of 
the business of life insurance. 


Meet 
The star salesmen of life, accident and grouo 
the Travelers meet in Hartford 


this week for a three-day conference with the 


Travelers Star Salesmen 


insurance for 


officers of the company. The six leaders for 
the United States and 


of the three lines of insurance and the leading 


Canada on each one 


the hundred agency dis- 
Altogether 162 men quali- 


salesman in each of 
tricts were present. 
fied for the meeting by earning offices in the 
leaders’ clubs for the past year. In addition 
to the business sessions there are also on the 
program several dances and social functions. 


Will Solicit Life Insurance by Mail 

The T. Eaton Life Insurance Company of 
Toronto, Canada, which was organized to carrv 
eroup insurance on the employees of the T. 
Eaton Company, Canada’s largest retail mer- 
solicit life in- 


chandising organization, will 


surance by mail. The mail order catalogues of 
the company, which have just gone out, con- 
tain folders offering life assurance by mail. A 
larger list will be circularized later. 


Manhattan Life to Celebrate Presidents’ 
Anniversary Month 

The of the Manhattan 
ance Company will hold a special drive for 


agents Life Insur- 
business during this month in honor of Presi- 
dent T. FE. Lovejoy. This thirteenth 
anniversary of Mr. Lovejoy’s occupancy of the 
presidency of the company. 
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is the 


MUTUAL LIFE ELECTION 





George K. Sargent Elected Second 
Vice-President 





SUCCEEDS GEORGE T. DEXTER 


Has Beer Connected With Home Office 
Since 1903—Superintendent of 
Agents Since 1919 


At a regular meeting held February 24, the 
board of trustees of the Mutual Life Insur- 
ance Company of New York elected George K. 
second vice-president to succeed 
George T. Dexter. 

Mr. Sargent, an active field man, was made 
assistant superintendent of domestic agencies 
in the home office in 1903, and was appointed 
superintendent of agencies in 1919. Since his 
call to the home office he has taken an active 


Sargent 





GeorcE K. SARGENT 


part in the management of the company’s agen- 
cies throughout the United States and Canada, 
with constantly increasing affairs and respon- 
sibilities, and the action of the board reflects 
the company’s sustained 
work and confidence in his ability in agency 
organization and upbuilding. Mr. Sargent is 
known to be a man of high ideals in his pro- 
fession and a capable official with a rare bal- 
ance of conservatism and progressiveness and 
a vision for the future, coupled with a real- 
ization of life insurance needs and a sympa- 
thetic understanding of the public’s require- 
ments and of the problems and ambitions of 
the persons composing the field forces. 

Insurance people who know Mr. Sargent and 
his active work feel that the Mutual Life has 
taken a step in accord with the times and with 
the desires of those directly interested in the 
company and that it will eventually bring re- 
sults satisfactory in all respects. 


recognition of his 
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Another Record Breaker 





The New York State ? Paid-for Life Insurance issued, increased and re- 
Examiner says: vived in 1925: 
“The outstanding features seem to be Ordinary . Eieesae $1,113,877,977 
the extraordinary results of the housing Industrial..... 1,344.380.095 
experiment; the reinsurance of the : , ‘ 
Niagara Life Insurance Company; the Group Po rene 493,884,557 $2,952,142,629 


successful result in the reinsurance of the 
Pittsburgh Life & Trust Company; the 
public welfare campaign through maga- 
zines and radio broadcasting; the opening 
of the Canadian Head Office; the liquida- 


More of each than any other Company 


Life Insurance in force December 31, 1925: 


tion of the Staff Savings Fund and the : 
establishment of the Employees’ Retire- Ordinary es $5,959,507,749 
ment Plan. Industrial...... 5,013,452,116 


“Continued progress has been made in 
ie meiiention-ot won heslnenn, Mecali- COM. ........ 1,124,286,927 $12,097,246,792 
zation of policy contracts and the treat- More of each than any other Compan 
ment of the policy holders generally. - y pany 

“The various activities of the Company 
seem to be well planned and efficiently Number of policies in force Dec. 31, 1925, 35,222,356 
carried on. 

“The financial condition of the Com- More than any other Company 


pany is without question and the general 
welfare of the policyholders the concern 
of the present management. 


Gains in 1925: 


“After having examined the dividend Increase in assets........... $226,483,134 
methods of a number of life insurance a is 
companies, the Examiner is very favor- Increase in income.......... 74,055 ,276 





ably impressed with the efforts of this : pix 

C it you a age gel Increase in number of policies 2,774,712 

which are at once equitable and con- Gain in insurance in force.... $1,574,762,023 

sistent with the sources of surplus distri- 

bution, and which give dividends satis- More of each than any other Company 

factory to the policyholders. It is en- 

couraging to note that the Company is 

continually studying to improve the Daily Averages of 1925: 

details of its methods. In the face of a 

keen competition, the Company is to be Number of claims paid coe ee 1,628 

commended for its determination to Number of policies issued and 

withhold dividends until surplus is : 

ishind. ik idle tebe craliiin aeie- | 20,999 

mended for the practice of paying matur- Amount of insurance issued, 

ity and mortuary dividends so calculated . . 

as to return to the departing policyholder revived and increased ..... $9,743,045 

his share in the contingency reserve. In Payments to policyholders and 

this practice the Company at present addition to reserve........ 1,236,376 

seems to stand practically alone among F 

life insurance companies.” $ Increase in assets........... 747,469 

Pacific Coast Head Office HOME OFFICE Canadian Head Office 
San Francisco, Calif. NEW YORK Ottawa, Canada 
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ACACIA MANAGERS’ MEETING 
Two-Day Session in Washington Proves 
Instructive and Entertaining 


Recently the two day convention of the 
Acacia Branch Managers, representing thirty- 
five states in which the Association operates, 
came to a Close. 

The meetings opened on the morning of the 
18th, the address of welcome being given by 
J. Claude Keiper, secretary of the 
Grand Lodge of the District of Columbia, one 
In his address 


grand 


of the directors of the Acacia. 
Mr. Keiper expressed the deep interest of the 
board of directors in the success of each man 
in the field, and he further pointed out that his 
welcome was nation-wide and was intended to 
make the home office feel as much a home to 
the branch managers from the Pacific as to 
those of nearer points. 

President William Montgomery, during his 
address, told of the wonderful growth of the 
Acacia in recent years. Its insurance in force 
is now $200,000,000; it paid last year to its 
members and their beneficiaries in excess of 
$1,500,000; its reserve fund amounts to $13,- 
500,c00, and its assets to more than $15,500,000. 
Mr. Montgomery called attention to the fact 
that the Acacia is now one of the leading fian- 
cial institutions of the Nation’s capital, and 
that the early erection of permanent home of- 
fice buildings on the site already purchased 
between the Capitol the Union Station 
would soon declare to every visitor to Wash- 


and 


ton the nation-wide service to Free Masonry 
for which the Acacia stands. 

During the afternoon session, LaNoue Matta, 
of the field department, addressed the managers 
on “The Increasing of Manpower,” and S. R. 
Bowman, Pacific Coast supervisor, 
“How to Train Your New Men.” 


discussed 


BANQUET SEsston HELD 
The dinner meeting, held at the Congressional 
Country Club, was addressed by Sidney R. 
Jacobs, Grand Master of the Grand Lodge of 
the District of Thomas M. 
Insurance of the 


directors 


Columbia, and 
Baldwin, Superintendent. of 
District. A the 


gave short inspirational talks. 


number of board 


The morning session of the second day was 
addressed by during 
the course of which he discussed many things 
the the 
Association. J. P. Yort, secretary and actu- 
ary, then took the floor and there followed a 
most the 
Mr. 


President Montgomery, 


concerning progress and welfare of 


instructive period during which 


branch managers asked questions and 


Yort answered them. 

The afternoon session convened at 2 p. m. 
Talks hy branch managers A. L. Ducker, Char- 
lotte, N. C.; R. C. Suter, Baltimore, Maryland; 
J. S. Rupert, Wilmington, Delaware; Jack 
Bassett, Toledo, Ohio, and Agent P. L. Rogers, 
Home Office branch, were very instructive and 
interesting. S, J. Roberts, assistant secretary, 
was followed by Coke S. Wright, field super- 
intendent, remarks made by 


Closing were 


) na i 
President Montgomery and the meeting was 
: : 

then adjourned. 


Public Life Elections 
The following officers were elected at the 
annual meeting of the Public Life Insurance 
Company, of Chicago, held under the super- 
vision of Commissioner J. T. Richards, who 
was appointed by the Appelate Court for that 
Edward H. Burke, president and 
Crandall, chair- 
Dr. William F. 
Schaare, first vice-president; William Ullrich, 
second vice-president; Fred H. Welsch, secre- 
tary-treasurer; Dr. C. A. 
Dr. William F. 
medical director; William E. 


purpose: 
general manager; Robert B. 
directors ; 


man, board of 


Haines, medical 


director ; Schaare, assistant 
Rodriguez, gen- 
eral counsel. 

the board of 


directors, Louis Narowetz, requested that he 


The former chairman of 
be relieved of his duties owing to the fact 
that his own business, the Narowetz Heating 
and Ventilating Company, now required all of 
his time. He was re-elected a director of the 
Public Life Insurance Company and will con- 
tinue to act as such. 





Philadelphia Life Convention 
The Philadelphia Life Insurance Company 
of Philadelphia, Pa., will hold its twentieth an- 
niversary convention in Philadelphia, Septem- 
ber 13 and 14. 
who writes and pays for $50,000 worth of in- 


Every agent of the company 


surance between March 1t and August 31, 1926, 
will be rewarded with a trip to the convention, 
which will include all expenses to and from 
the home office and two full days in Philadel- 
phia. An additional $25,000 paid for business 
will entitle the agent to bring his wife at the 
company’s expense. 


Northwestern National Announces New 
Settlement Option 
The Northwestern National Life of Min- 


neapolis has announced a new settlement op- 
tion under which the proceeds of the policy 
may be paid in equal installments, to continue 
until the proceeds, together with interest, are 


exhausted. In other words, instead of using 
excess interest to increase the size of the 
monthly instalments, it will be applied to 


lenethen the term over which the instalments 
continue. 


Security Mutual’s Big Month 
BincHAmTon, N. Y., March 1.—The Security 
Mutual Life field men submitted three million 
ninety-one thousand of business during Febru- 
ary in honor of President David S. Dickenson. 
an increase of $1,236,000 over the exceptional 
record of February last year. The goal set 
for Dickenson month was three millions of 
submitted business. 
Heads Mountain States Life 
William L. Vernon was elected president of 
the Mountain States Life Insurance Company 
Colorado, at the meeting of its 
Mr. Ver- 
non, who is widely experienced in the life field, 
took up his duties the first of February. 


of Denver, 
board of directors held last month. 
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LIFE COMPANY MERGER 


Equitable Life and Casualty and Interna= 
tional Life and Trust Joined 


The Equitable Life and Casualty Company 
of Kentucky and the International Life and 
Trust Company of Moline, Ill., have merged, 
the name of the new company being the Inter- 
national Life and Annuity. The new company 
will keep all the officers of the old Interna- 
while J. W. Bain,’ president of the 
Equitable Life and Casualty, becomes vice- 
president and also manager of the health and 


tional, 


accident department. 

The International Life and Annuity will 
have a paid in capital of considerably more 
than $250,000, and will increase its deposit with 
the State of Illinois from $100,000 to $200,000. 
It has assets of more than $1,500,000, and a 
considerable fund. The company, 
which is licensed in Illinois, Indiana, Iowa,' 
Minnesota, Kentucky and Arkansas, will write 
both participating and non-participating life 
insurance and accident and health business. 

The International Life and Trust Company 
wes started in 1916 as the Lutheran Interna- 
tional Insurance Company with a paid in cap- 
ital of $100,000, taking its present name in 
1920. It wrote life only. The Equitable Life 
and Casualty wrote only accident and health 


reserve 


business and was organized in 1923. 


Missouri State Life Agents Meet 


The annual convention of the One Hundred 
Thousand Club of the Missouri State Life In- 
surance Company was held in the home offices 
of the company in St. Louis, Mo., on February 
23 and 24, proving the most successful gath- 
ering of this club ever held by the company. 

The Quarter Million Club convention is being 
held in New Orleans, La., this week. 

The officers of the Hundred Thousand Club, 
who were elected on February 24, are: Thomas 
J. Kelly, president; W. Alex Knight, vice- 
president, and A. D. Dupree, second vice-presi- 
dent. A remarkable feature of the election is 
that all three officers are associated with the 
Lorick & Vaiden Agency, of Augusta, Ga. Se- 
lection to office is dependent upon the volume 
of paid for business produced during the club 
year. 

When the convention was called to order at 
9 a. m. on February 23rd President H. E. 
Singleton welcomed the agents to the city and 
also announced the officers elected. In his brief 
address he reviewed the progress that had been 
made by the company during the year and he 
emphasized the strong position it now holds 
as to volume, surplus, etc., urging the agents 
to reap the benefits from this situation by in- 
creasing their personal production. He said 
that there was every reason to anticipate a 


banner year in 1926. 


Lawrence Priddy Married 
Lawrence Priddy, of the New York Life, 
was married to Miss Jane Laubscher, of 
Brooklyn, last month. Mr. and Mrs. Priddy 
Church street, Montclair, 


will reside at 56 


N. J. 
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Twenty-Sixth Annual Financial Statement 
Year Ending December 31, 1925 





ASSETS 


Bonds and Stocks Owned......... $7,591,833.42 


(Principally Government, State, Coun- 
ty, and Municipal Bonds) 


Real Estate Loans, First Mortgages 5,438,559.72 

(Mainly loans on moderate-sized farms 
occupied by owners) 

Cash in Banks and Offices......... 820,698.56 
($660,755.52 at Interest 

Real Estate Owned...... 823,210.10 
(Home Office Building) 

Loans on Bonds and Stocks. 14,625.00 

Net Unpaid and Deferred Premiums 342,659.49 

Policy Loans...... 81,124.95 

Interest Accrued and Unpaid... 163,613.91 
(Overdue, only $1,584.77 

TOTAL ASSETS.. $15,276,325.15 


LIABILITIES 


Legal Reserve, Life Insurance Pol- 
TOT or ere 


(American Experience 3!4‘;, Standard 
and Sub-Standard 3!5‘,) 


Legal Reserve, Disability Policies. . 


Contingent Reserve............... 

(Mainly to cover increased Disability 

Claims account advancing age of 
Policyholders) 


Reserve for Epidemics............ 
(To cover excess mortality or disability 
by reason of general epidemics) 


Gross Premiums Paid in Advance. . 


Taxes Accrued, but Not Due....... 
(Payable in 1926 on 1925 business) 


Due to Agents on Bonds, Deposits, 


$6,970,660.77 


199,280.87 


2,874,849.19 


1,000,000.00 


386,495.62 
302,983.12 


ER eer se ere 419,184.88 
(Mainly a Savings Fund) 
Policy Claims in Process of Pay- 
ment and Adjustment.......... 108,121.04 
All Other Items................... 40,928.75 
Liabilities Other Than Capital and 
ET nny Pe tee: $12,302,504.24 
Capital and Surplus.............. 2,973,820.91 
(Margin of safety to Policyholders over 
all liabilities) 
FRPTAL. LEAR S.... . 6c denn $15,276,325.15 





Total Claims Paid 26 Years Ending December 31, 1925 
Total Life Insurance in Force December 31, 1925 





$45,599 ,665.53 
$188,801,729.00 
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ILLINOIS BANKERS’ CASE ARGUED 
Federal Jurisdiction Questioned—Receiver- 
ship Petitions Filed—Case Continued 


SprINGFIELD, ILt., Feb. 27.- 
the federal court was raised recently before 


Jurisdiction of 


arguments for the 
Hlinois 


Indge Louis VitzIfenry in 
appointment ot a receiver ior the 
c t 

Bankers Life Association of Monmouth. 


The arguments continued throughout the en- 
tire day and will be resumed at a later date, 
when further authorities will be cited on the 
subject. 

At the 


pointment of a receiver for the association were 


same time, two petitions for the ap- 


considered in the day's arguments. One of the 
filed by W. E-. 


against the 


other 
Illinois 


petitions was lfarris and 


Missouri polieviiolders 
Bankers Life Association and the five directors, 
W. H. Woods, J. R. Ebersole, R. M. Work, 
F. M. Hallan and A. T. 

The other petition was filed by I. D. 
Norton, 


The Missouri polievholders presented an 


Sawyer. 

Norton 
and Elizabeth interveners in the same 
case. 
is alleged that the 


amended petition which 


directors had planned to reorganize the com 
pany through consolidation and that great dam- 


The 


same contention was set up by attorneys for the 


age to the policyholders would result. 
interveners. 


The question of jurisdiction was raised to- 
gether with a point that none of the separate 
policyholders are interested in excess of $3500, 
while 


that the entire membership will suffer 


attorneys for the policyholders contend 


greatly 
by the proposed consolidation. 
receiver, attor- 


Discussing the petitions for a 


SUPPLEMENT TO TRANSACTIONS OF 


The figures presented herewith have been supplied officially to The Spectator Company by the Life Insurance Companies named for the year 192: 


New Busi- 


for purpose of comparison. 











neys for the company charged that a receiver- 
ship would mean the wrecking of an entirely 
solvent company, dispersing of its business and 


dissipation of its income. 
that 


the 


It was on the question of jurisdiction 
counsel for the 


St: at 


Association appealed to 


appeals three weeks 
Judge FitzHenry 
Mic] 


injunction rest a ite the 


es court of 
ago. At granted 


ligan policyh 


that time, 


applic ation of the ders 


for a temporary five 


rectors of the insu organization from 


14: 
ding a 


rance 


meeting at which a proposed re-in- 


surance contract with the Hlinois Bankers Life 


\ssurance Company was to be submitted to 


the policvholders. 


uring day, the court overruled a mo- 


tion entered by attorneys for the Michigan 


asking that said attorneys be 


records of the 


lievholders, 
elven aecess to the books and 
Life 
canvassing the 


Wlinois Bankers \ssociation for the pur- 


policyholders for the 


pose ot 


coming election of directors 


Conducts Training School 
March 1.—The 


school conducted by 


three 
Aetna 


Gordon 


Lt R AR 
iTTLE Rock, ARK., 


weeks’ training 


Life Insurance Company through the 
under the supervision of 


New York, are 


11. Campbell agency, 


il. P. Gravengaard, of being 


held in the local Aetna agency office, which has 
been fitted into a class room. \ total of 35 
men and women are attending the classes. 

Life Insurance isan Appreciated 


Life Insurance 
deal of in- 
man should 


The Compendium of Official 
Xeports certainly contains a great 
formation that insurance 
know.—C_ .H. Ark. 


every 
Scott, 


EIFE 


























Surplus 

(Assigned Total 
and Un- Payments 
Total assigned) Premiums to Policy- 

Admitted End of Received holders 

Name and Location of Company Year Assets Yoer in + Saeed in Year 
$ { 7 3 

Bankers Life, Des Moines, Ia 1925 81,013,911 5,695,168 23,567,048 12,806,543 
1924 71,803,670 20,765,848 11,765,382 
Bankers of Nebraska, Lincoln, Neb 1925 26,275,852 3,240,102 se 6: 14. 9 2,037,412 
1924 24,456,173 3,098,271 4,437, 545 > 2,329,138 
Central Life of Illinois, Chicago, Ill 1925 6,878,516 1,460,364 1,938.47 3 593,055 
1924 6,209,156 1,354,691 1,702,648 418,529 
Connecticut General, Hartford, Conn 1925 74,540,284 18,404,216 22,562,124 7,264,114 
1924 63,249,313 7744°9 905 ) 15,236,941 18,644,874 6,087,601 
Connecticut Mutual, Hartford, Conn.... 1925 131,218,595 14,158,303 19,026,311 26,432,945 11,858,841 
19: 24 119,224,634 11,121,542 16,781,807 23,013,982 10,914,058 
Conservative Life, South Bend, Ind.... 1925 1,310,546 126,863 468,921 551,109 127,815 
1924 1,094,352 114,227 425,849 506,871 127,234 
Conservative Life, Wheeling, W. Va 1925 3,862,270 565,689 1,014,494 1,211,638 312,968 
1924 3,378,485 164,543 896, 1 31 1,109,339 295,036 
George Wash. Life, Charleston, W. Va. 1925 3,933,754 339,490 1,012,503 326,556 
1924 3,566,239 342, 991,151 277,205 
Kansas City Life, Kansas City, Mo..... 1925 39,248,566 4,135,383 8,5 274" 126 10,219,901 2,964,380 
; 1924 34,466,875 3,459,417 7,914,777 9,736,374 2,586,981 
Lincoln National, Fort Wayne, Ind 1925 30,254,054 2,756,843 10,885, 2¢ 12,471,702 3,392,648 
1924 24, 602. 446 2,016,927 9,512, 10,809,134 2,812,321 
Manhattan Life New York a3 ance | TO 19,060,161 1,402,058 2,092, 111 3,220,476 2,324 040 
1924 19,201,065 1,388,544 y 3,330,192 2) ,697,2 259 
Merchants Life, Des Moines, Ia........ 1925 8,376,717 704,643 2,594,507 928/902 
1924 7,394,480 679,028 2,509,215 883,086 
Northern States, Hammond, Ind....... 1925 31004, 137 378,353 1,226,219 218,170 
1924 2 54! 388,331 703,788 156,988 
Pan-American Life, New Orleans, La 1925 1,876,631 5,145,600 1,560,318 
1924 4,32 1 td 4,639,577 1,375,266 
Peoria Life, Peoria, Ill..... ott a a 1925 is 8,709 BY 420,088 4,069,670 922,887 
1924 9,325, 847 529,083 3,095 >, 127 3,800,230 748,595 
Philadelphia Life, Philadelphia, Pa...... 1925 11,496,757 1,345,613 2,143,111 813,230 1,181,608 
nes, 1924 10,548,890 1,.158,; 2'057,572 3638 5,989 1,118,779 
Security Mutual, Lincoln, Neb....... 1925 3,118,613 é my 639,753 857,851 531,172 
? 1924 3,079,383 45 7809 577,488 786,235 429,063 
Southland Life, Dallas, Tex 1925 11,039,404 1, 000° 123 2,596,168 3,207,012 724,112 
ae 1924 9,616,025 889.2 259 77,953 2,839,507 656,912 
Union Mutual, Portland, Me........... 1925 19,868,055 1,131,861 3,510,428 2,593,402 
a 1924 19,431,390 813,618 2,464,727 3,467,338 2, 644, 809 
United Life & Accident, Concord, N. H.. 1925 4,217,034 900,958 1,486,743 1,691,795 "407.611 
1924 3,570,860 871,307 1,311,168 1,478,234 365,066 


II 


Western Union Life to Issue Policies in 
New York 

The Western Union Life Insurance Company 

of Spokane will shortly open an office of issue 

in New York City, announce- 

ment sent out through Ralph K. vice- 


according to an 
Hubbard, 
president and manager of the Eastern Division, 
A. Manchester, mana- 
eer. The office will be opened about April 1, 
and will be located at the 
Division headquarters at 50 
New York City. 


and Sherman assistant 
company’s [astern 


East 42nd St., 


Fine Gains Made by Peoria Life 
Among the the 


Peoria, 


increases made in 1925 by 


Peoria Life Insurance Company, of 


insurance in 
$1,784,- 


Ill., were the following: In 


admitted assets, 


force, $11,338,349; 1n 
117, and in total income, $555,779. The ad- 
mitted assets now amount to $11,110,295, and 


the surplus to policyholders is $738,709, in- 
apportioned and 


The policy 


amount- 


and 
$488,700. 


cluding capital $250,0c0, 
unapvortioned surplus, 


reserve increased over $1,600,0c0, now 


Among the larger items of 


loans, $5,235,802; 


ing to $9,835,001. 
resources are first mortgage 


the company’s home office building, $2,579,670; 


loans to policyholders, secured by the cash 
value of their policies, $1,676,617; bonds, $500,- 
324, and cash, $367,650. The company was 
organized in 1908, and in 1910 it had $236,- 
055 of assets and $6,727,250 of insurance in 
force, whereas, the corresponding items are 


now respectively, $11,110,295 and $112,046,432 
The 


president, is 


Peoria Life, of which Emmet C. May is 


widely known as a progressive, 


vet conservative, company. 


INSURANCE COMPANIES 


The figures for 1924 are inserted 

















ness Paid Whole 
Total for in Year Amount Gain in 
Disburse- (Including in Force Amount 
ments in Revivals) at End in Force 
Year of You in Year 
$ $ $ 
19,203,782 157,045,211 843, 562, 924 74,830,511 
17,701,228  143,242,95 768, 732,413 57,102,859 
2,835, eee 13,137,633 1 10,267,742 5,783,557 
aa 306,82 11,919,138 104,394,185 3,953,016 
Poor zis 12,119,557 51,295,067 : 474. 269 
1,070,960 9,638,499 45,820,798 2,946,394 
12,509,132 22 35 741,382, 864 130,866,232 
10:204'351 146,530/349 610,516,632 66,716,860 
16,636 856 107. 162,712 608,770,231 67,501,307 
15,289,589 85.794.284 541,268,925 48,164,379 
340,641 4,889,038 20,104,500 
318,27: 1,483,636 18,400,913 
11,310,119 33,833,587 
: 8,835,624 29,266,479 
673,281 5,232,753 24,605,986 
640,296 5,470, 346 23,343,845 
6,351,391 65,548,575 307,607,440 
5,541,662 65,877,542 285,709,897 
7,204,261 123,080,380 404,061,193 8 
6.564.420 115,778,829 345,176,332  49.079/407 
3,316,925 9,322,767 76,048,226 10,591 
3,674,824 10,419,975 76,037,635 86,108 
1,655,811 10,200,541 80,161,089 2,808,326 
1,613,812 8,712,802 77,352,763 214,877 
566,026 12,637,770 29,648,650 9,858,844 
335,864 5,576,811 19,789,806 2,603,729 
3,400,367 45,165,208 144,276,609 17.672,052 
3,068,311 41,230,114 126,604,557 17,916,846 


27,166,384 
25,223,642 


112,046,432 
100,708,083 


11,338,349 
16,185,272 


2,389,821 
2,315,259 









1,877,168 11,533,186 72,191,837 3,149,064 
1,829,466 11,801,003 69,042,773 2,431,074 
814,825 21,821,402 1,486,815 
680,845 20,334, 587 1,750,588 
1,848,369 2 100,077,572 14,013,631 
1,646,960 22,866,724 86,063,941 11,639,290 
3,248,586 7,556,816 74,485 796,190 
3, = 602 7,209,930 73,687, 349 231,541 
92 14,330,843 44. 768, 907 6,975,605 
14,766,445 37,793,302 664,433 
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INTER-SOUTHERN LIFE INSURANCE 
COMPANY TERRITORY 












Pe NN SYLVANIA 














Clean 


In all the Realm of Preparedness 
Next to 


“THE ROCK OF AGES” 


Comes the Bulwark of Life Insurance 


The Inter-Southern Life affords those who are looking about for their 
life work a three-fold profit for everything they do. 


A Profit in Money. 
A Profit in Service. 
A Profit in Gratitude. 


If you have vision, 
If you believe in yourself, 
If you believe in earnest. effort 


then in this ter:itory of ten states, somewhere there is a place and a 
plan for you with this Company. 


Inter-Southern Life Insurance Co. 


Louisville, Ky. 
Is A Good Company 


- Strong - Progressive 














Hearty Endorsement 


Lincoln National Life agents 
are enthused about their Salary 
Savings System. Letters tell- 
ing of splendid results are 
reaching the Home Office every 
day. 

: Under the Salary Savings 
System the employer deducts the monthly pre= 
mium on any form of Lincoln National Life 
Policy from the pay of theemployee. Individual 
policies are issued and with certain restrictions 
it is conducted on a non=medical basis. 

The Salary Savings System is so simple and 
yet so helpful to the agents that it furnishes 
another substantial reason why it pays to 














The Lincoln National Life Insurance Co. 


“Its Name Indicates Its Character”’ 


Lincoln Life Building FORT WAYNE, INDIANA 


More Than $400,000,000 in Force 








The Cream Is in the “Strippings” 





If you ever lived in the country, you probably have had the 
experience of nestling your head against the warm side of a 
red cow, the while balancing yourself on a one-legged stool 
as you directed two alternate streams against the bottom of a 
tin pail gripped tightly between your knees. And you re- 
member the admonition to make a thorough job of it—‘‘for 
the most cream is in the strippings.” 


In the life insurance business we face a like necessity. There 
is a certain volume of business that comes to an agent without 
much exertion, and is apt to be worth little more than the 
activity required to produce it. After the easy business is 
exhausted, then continued persistent effort brings the business 
that makes an agent successful and prosperous—for the cream 
of the territory is in the “‘strippings.” 


The Peoria Life is known for the help and encouragement 
extended to its agents to get the “‘strippings”’ of their territories. 
Policies are issued at all ages, to women as well as men, on 
participating and non-participating plans, for both standard 
and impaired risks. Thorough service to policyholders sup- 
plements cooperation with agents. Stimulating campaigns at 
frequent intervals inspire Peoria agents to realize their full 
possibilities—to get their share of the “hard-to-get” business 
which is the ba sis cf big success. 


Peoria Life Insurance Co. Peoria, Illinois 
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A NEW BOOK 


| By 


| | WILLIAM ALEXANDER 


ON 


- 1} | INCOME 
INSURANCE 


This book deals in a novel way 
with this important subject. 


Agents who have sold Income In- 
surance, and those who have failed 
to sell it, will find it invaluable. 


It demonstrates the fact that what 
is best for the family is best also for 
the agent—that agents who offer 
Income Insurance in appropriate 
cases make more money than those 


who do not. 


It emphasizes the fact that preach- 
ers, doctors, teachers, artists, 
writers and other men who lack 
a business training are as incom- 
‘ petent to take care of their money 
as women, and that if women were 
F trained they would be as competent 


investors as business men. 





It proves that women suffer less 
| from get-rich-quick swindles than 
through investments that appear 
to be conservative, but are not, 
or which deteriorate after purchase. 


One chapter in this book contains 
a longer list of good income selling 
points than has ever before been 


gathered together. 


THE SPECTATOR COMPANY 


CHICAGO OFFICE: Publishers 135 William Stevet 
Insurance Exchange NEW YORK 























Columbus Mutual Life Offers Special 
Policy 

Under the title “Preferred Risk Policy” the 
Columbus Mutual Life, of Columbus, Ohio, 
is now offering a special $5000 ordinary life 
policy which is restricted to A-1 lives which are 
first-class physically, morally and financially. 
It is sold only in amounts of $5000 and up- 
ward. The expenses on this class of policies 


have been reduced to the minimum, thus 
enabling the company to offer the policy at a 
very low rate, and, by its participating fea- 
ture, to give the policyholder the advantage 
accruing savings, interest 


earnings over 3% per cent and the reduction 


from mortality 
in cost of handling the business due to the 
average size of the policies being about $to,- 
000 instead of less than $2000, as on other 
At age 35 the premium for $10,000 is 
$213 and the dividend for the first year $34.50, 


thus making the net first year cost $178.50. 


forms. 


Accidental death and total and permanent dis- 
ability benefits will be included at extra pre- 
There are liberal loan values and 
other desirable features. On money left with 


mium. 


the company under settlement options and on 
dividend accumulations, 314 per cent is guar- 
anteed, but the actual rate allowed at present 
is 5 per cent. The policyholder may deposit 
with the company at any time amounts not 
less than $5, so long as the total amount on 
deposit does not exceed 50 per cent of the face 
This 


ally drawn on to pay any premiums which 


of the policy. fund will be automatic- 
are not paid when due or within the month 
of grace, and thus the policy will be kept in 
good standing. By making monthly depesits 
the insured can accumulate the annual premium 
during the year and have it ready when due. 
The company will allow not less than 3% per 
cent interest on such funds, compounded quar- 
terly, and is now allowing 5 per cent interest 
on such deposits. 


Great Progress of National Life and 
Accident 

The 26th annual statement of the National 

Accident 


Tenn., 


Life and Insurance 


Nashville, 


1925 was a very successful one for that pro- 


Company, of 
demonstrates that the year 


gressive institution. It closed the year with 
$188,801,729 of life insurance in force, an in- 
crease of over $33,000,coc during the year, while 
its assets show a gain of over $2,200,000, now 
amounting to $15,276,325, and its surplus to 
policyholders, including capital, advanced over 
to $2,973,821. The 
reserve on life policies increased over $1,800,- 


$100,000, now amounting 


000, now aggregating $6,970,661, and among the 
other reserves are noted a contingent reserve, 
mainly to cover increased disability claims on 
account of advancing age of policyholders, of 
epidemics of 


$2,874,849, and a reserve for 


$1,000,000 to cover excess mortality or disa- 
bility by reason of general epidemics. It is 
clear from the foregoing that the National Life 
and Accident is conducted along most conserva- 
tive lines, with exceptionally ample provision 
being made to protect policyholders under the 


13 





BANG! 


New Territory— 
New Opportunities 


Have just opened Pennsylvania 
and California and have a number 
of very desirable openings for 
good men. Special Agents and 
District Managers can make fine 
connections. Also some good posi- 
tions open in Michigan, Indiana, 
Illinois, Kansas and Missouri. 


Address communications direct 
to Home Office, South Bend, Ind. 


Income Guaranty Company 


(STOCK COMPANY) 











most adverse possible circumstances. Among 
the resources of this strong company are ob- 
served bonds and stocks valued at $7,591,833; 
first mortgage loans on real estate, $5,438,560; 
cash, $820,699; the company’s home office build- 
ing, appraised at $823,210, and various lesser 
items. The company writes both ordinary and 
industrial life insurance, as well as accident and 
health. At the end of 1925 it had ordinary 
life insurance in force to the amount of $53,- 
474,709, and its industrial department had 1,- 
458,181 policies in force under which the insur- 
ance amounted to $135,327,020. The great vol- 
ume of business transacted by this company’ is 
well indicated by the fact that in 1925 its life 
premiums amounted to $5,562,405 and its acci- 
dent and health premiums to $8,687,836, yield- 
ing a total premium income of $14,250,241. 
During its business career of 26 years the com- 
pany has paid claims amounting to $45,590,606. 
President C. A. Craig and the other members 
of the company’s official staff, as well as its 
enterprising and loyal field force, may well feel 
gratified with the progress made last year. 


Victory Life Shows Good Advances 

In comparing various items in the statement 
of the Victory Life Insurance Company of 
Topeka, Kansas, as of December 31, 10925, with 
that a year earlier, excellent gains are noted. 
Among them are the following: In assets, 
$179,000; in $149,000; in surplus, 
$22,000; in insurance in force, over $3,000,000, 
and in amount on deposit with the State, about 


reserves, 


$141,000. The company now reports assets of 
$567,056, and after providing net reserve of 
$344,973 and caring for other liabilities, it re- 
ports a surplus as to policyholders of $205,445, 
including $100,000 capital. The company has 
on deposit with the State $444,230, which is 
about $153,000 more than is required. It is evi- 
dent, therefore, that the Victory Life is in ex- 
cellent condition and has experienced a satis- 


factory year. 
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National Giberty 


INSURANCE COMPANY OF AMERICA 


Incorporated in New York in 1859 


Home Office, 709 Sixth Ave., New York 
67th Annual Statement - January 1, 1926 





| 





ASSETS LIABILITIES 
Bonds and Stocks............ $13,028,949.56 Copital ...............00006: $1,500,000.00 
Loans on Bond and Mortgage... . 715,300.00 Premium Reserve.............. 8,447,976.18 
7 . : Reserve for Losses............ 842,903.54 

Cash on deposit and in office.... 1,088.562.31 

Reserve for Taxes and all other 
Interest accrued .............. 30.707.44 Linbilities.............ccee. 346,000.00 
Premiums in course of collection.. 1,825,861.92 Net Surplus.................. 5,552,501.45 
Ns era api acne a $16,689,381.17 ere ry $16,689,381.17 


Increase in Assets - - - - - - 
Increase in Unearned Premium Reserve 
Increase in Premiums - - - - - 
Increase in Net Surplus - - - - 
Surplus to Policy Holders - - - - 


CHARLES H. COATES, Vice President 
G. H. KEHR, Vice President 
B. B. WEAVER, Secretary 


$2,900,154.24 
1,049,772.33 
894,037.77 
1,548,838.20 
7,052,501.45 





OFFICERS 
GUSTAV KEHR, President 
NORMAN T. ROBERTSON, Vice President 
GEORGE U. TOMPERS, Vice President 
D. C. THOMS, Assistant Secretary 


ALFRED J. BARRETT, Comptroller 





BROKERAGE DEPARTMENT, 21 Platt Street, New York City 
BROOKLYN OFFICE, 153 Remsen Street, Brooklyn, N. Y. 


UPTOWN OFFICE, Liggett Bldg., 


42nd Street & Madison Avenue, New York City 


MARINE DEPT., 3 So. William Street, Carpinter & Baker, Managers, New York City 


LOSSES PAID SINCE ORGANIZATION — - 





HALL & HENSHAW, New York City Agents, 21 Platt Street 





- $65,885,546.34 
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DOMINION ACT UNCONSTI= 
TUTIONAL 


Supreme Court of Ontario Writes 
Far-Reaching Decision 


AMERICAN COMPANIES AFFECTED 


Key Sections of Dominion Act of 1917 
Under Which Foreign Companies Are 
Licensed Are Questioned 
The lieutenant-governor of Ontario, acting 
under the constitutional questions act respect- 
ing insurance contracts, recently brought be- 
fore the appellate division of the Supreme 
Court of Canada three questions as follows: 


(1) Is it within the legislative competence of 
the Legislature of Ontario to enact such pro- 
visions as are contained in sections 168 and 
180 of The Ontario Insurance Act, 1924? 

(2) If the answer to the first question is in 
the affirmative is it within the legislative com- 
petence of the Parliament of Canada to en- 
act such provisions as are contained in sec- 
tions 11, 12(1), 71, 71A and 134 of The 
Ontario Insurance Act 1917; sections 71 and 
71A as enacted by chapter 50 of the Statute 
of Canada, 1924? 

(3) If the answer to the first question is 
in the affirmative is it within the legislative 
competence of the Parliament of Canada to 
enact such rovisions as are contained in sec- 
tions 11, I2(1), 71 and 771A and 134A 
of The Insurance Act, 1917: sections 71 and 
71A as enacted by chapter 50 of the Statutes 
of Canada, and section 134A as enacted by 
chanter 55 of the Statutes of Canada, 1923? 

The court held in the affirmative with re- 
spect to the first of these questions and in the 
negative with regard to the other two. To 


quote a prominent Canadian insurance official 
this decision: “The sections of the Dominion 


Act declared ultra vires are key sections pur- 


suant to which all American companies doing 
business in Canada have been licensed for so 
many years. If sustained, it (the decision) 
would present a vertiable ‘Paul vs. Virginia’ 
in Canadian insurance jurisdictiin.” 

It is predicted that the decision will be ap- 
pealed by Federal authorities to the Privy 
Council, which is Canada’s highest court. 

Section 168 of the Ontario Insurance Act 
referred to in the first question refers to con- 
ditions of automobile policies and is subject 
to the provisions of sections 169 and 170. Sec- 
tion 180 has to do with provisions of accident 
and sickness policies. 

The opinion was written by Justice Masten 
and was concurred in by Justices Middleton 
and Riddell. Justice Latchford concurred in 
question one but wrote a dissenting opinion on 
the other two questions. Justice Smith fav- 
ored an affirmative to the second two. 

Edward Bayly, K. C. and R. Leighton 
Foster, Superintendent of Insurance of On- 
tario, appeared for the attorney-general for 
Ontario V. Evan Gray represented the 
Canadian Automobile Underwriters Associa- 
tion and the Canadian Casualty Underwriters 
Association. T. W. 


the reciprocal insurers. 


Wegenast appeared for 
Sir William Hearst, 
K. C., was appointed to argue against the -con- 
tentions of the attorney-general. 


HEADS PEOPLES NATIONAL 


George U. Tompers Succeeds Edward 
C. Stokes 


IS VICE-PRESIDENT OF NATIONAL 
LIBERTY 


Other Officers of Company Re-elected— 
Governor Stokes Disposes of Hold- 
ings and Retires Voluntarily 
At a meeting of the board of directors of 
the Peoples National Fire Insurance Company, 
held at the home office of the company, 709 
Sixth avenue, New York city, on February 26, 
1926, George U. Tompers was elected presi- 
dent and chairman of the company to succeed 
Governor Edward C. Stokes, who has dis- 
posed of his holdings in the company and vol- 

untarily retires. 

Mr. Tompers has become very well known 
to the insurance fraternity in the past several 
vears through his active interest in the affairs 
of the National Liberty, of which he is vice- 
president and chairman of the executive com- 
mittee. He is a man of broad business and 
financial experience, and brings to the affairs 
of the Peoples National an element of force 
and aggressiveness which will prove a_ big 
factor in the onward movement of the com- 
pany. 

The following officers were re-elected: 
Gustav Kehr, vice-president; Chas. H. Coates, 
vice-president; Norman T. Robertson, vice- 
president; B. B. Weaver, secretary; James M. 
Canning, treasurer: D. C. Thoms, assistant 
secretary; Alfred J. Barrett, comptroller. 

The Peoples National was taken over last 
September by interests which control the Na- 
tional Liberty, and it is generally predicted 
that great progress will be made by the com- 
pany under the new management, 


Maryland Association Meets 


The Maryland Insurance 
Agents held its annual meeting last week. 


\ssociation of 


About four-fifths of the members were present 
when George Page West, president ofthe or- 
ganization, called the meeting to order at the 
Southern Hotel, Baltimore, Maryland. The 
\ssociation voted to conform its constitution 
and by-laws to the principles adopted by the 
National Association at its Milwaukee meeting 
and also voted a protest against the practice of 
the adjustment bureau acting for both mutuals 
and stock companies. 

Preston D. Callum, of Baltimore, was elected 
president of the organization for the ensuing 
year. Other officers chosen were David O. 
Griffin, of Frederick, vice-president, and F. W. 
Lawson, of Baltimore, secretary-treasurer. Re- 
ports of the secretary-treasurer and various 
committees showed the association to be in 
good condition, both regarding membership and 
finances. 


\t the evening dinner, Frank L. Gardner, 


chairman of the executive committee of the 
National Association, and Vincent L. Gallagher, 


secretary of the “America Fore” group, were 


wn 


DISTRIBUTION OF ASSETS 


New York Court of Appeals Renders 
Important Decisions 


FOREIGN DEPOSITS AFFECTED 


Citizens Who Hold Policies With Foreign 
Branches of Foreign Companies Have 
No Rights on Assets in This 
Country 


ALBANY, N. Y., March 3.—A case of far- 
reaching importance just decided by the Court 
of Appeals affects the distribution of the as- 
sets of foreign insurance companies doing 
business in this State which have become in- 
solvent. 

Such companies as a condition of doing busi- 
ness here are compelled to make a deposit with 
the insurance department for the protection of 
policyholders and creditors within the State 
or the United States. The Norske Lloyd In- 
surance Company organized in Norway, which 
had made such deposit, became insolvent and 
in accordance with the New York statutes the 
Superintendent of Insurance took possession 
of a large amount of assets as receiver, and 
the question arose whether these assets were 
held as security for residents of this country 
who had taken out policies abroad or whether 
they were simply held as security for those 
who did business with the insurance company 
through its agency in this State. The lower 
courts held that residents who took out poli- 
cies abroad as well as those doing business 
with the company in this State were secured 
hy the deposits, but the Court of Appeals 
in an opinion by Chief Judge Hiscock reversed 
this holding and held that the assets deposited 
under the statutes were security only for those 
who transacted business with the company in 
this country, thus placing a foreign company 
substantially on a par with domestic com- 
panies doing business here. 

It was also argued that it was the duty of 
the Superintendent of Insurance to apply the 
assets in his hands to the payment in full of 
creditors in this country before the transmis- 
sion of any funds to the principal receiver in 
The opinion of Chief Judge His- 
cock, however, holds that in the absence of a 
statute making the assets security for those 
who took out policies abroad, the Superintend- 
ent of Insurance had no equitable powers to 
hold the assets of the company as security for 

(Concluded on page 17) 


Norway. 


the principal speakers. About one hundred 
members and guests were present. 

The guests included Carville D. Benson, In- 
surance Commissioner of Maryland; W. W. 
Doub, secretary, Peoples Fire Insurance Com- 
pany, of Frederick; George L. Radcliffe, Fi- 
delity & Deposit Company: Joseph Bristor, 
United States Fidelity & Guaranty Company ; 
R. M. Golder, New Amsterdam Casualty Com- 
pany: Walter R. Hough, president, Baltimore 
City Fire Commission; Ernest Cooper, John H. 
Kenny and H. U. Dove. 
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JUST PUBLISHED 


RATING IS THE VITAL FACTOR IN FIRE INSURANCE 
AND IS ONE OF CONSTANTLY INCREASING 
IMPORTANCE 


THE MAKING OF THE 
FIRE INSURANCE RATE 


EDWARD R. HARDY 
Asst. Mgr., New York Fire Insurance Exchange 








THIS IS THE FIRST BOOK DEVOTED TO THE SUB- 
JECT OF RATING EXCEPT THOSE WRITTEN 
TO EXPLAIN SOME SPECIAL SYSTEM 











Details of present-day rating methods are fully discussed, 
and consideration is given to the effects on rating of the State, 
nation, agent, broker and many other factors bearing upon 
premium rates. 


THOSE WHO NEED THIS BOOK—AND WHY 


The volume should find a place on the desk of the student, 
the buyer and the seller of insurance, because its aim is to 
explain the ever-present problems of rate-making and the 
methods taken to solve them. 

The book should find a place on the desk of the executive, 
because the problem of rate-making is one that never is at rest. 
Thus a convenient book of reference, which is at the same time 
suggestive, will assist in answering the questions that arise. 

The field man who finds himself more and more compelled to 
know about the making of rates can in this book find, if not the 
answer to his specific question, certainly a suggestion that will 
prove helpful. 

The local agent finds that he is expected to know more about 
the subject of the making of the fire insurance rate than he is 
about a similar phase of any other branch of the business. 

The adjuster needs in most cases to be informed of the inclu- 
siveness of the rate, when considering the liability of the com- 
pany for which he is called upon to settle a loss. 

The real estate man, who so often writes insurance with his 
business, will find this work of assistance, not only in helping 
him with immediate problems, but as suggesting points for 
developing business as well. 

The economist is, in increased measure, coming to appreciate 
the highly important part played by fire insurance. As the 
form of property insurance which was the earliest to become 
established, after marine, and the form which today is universally 
used, it demands a consideration that cannot be freed from the 
manner in which the sums paid are distributed and collected 

The book is commended to all public, educational, and 
legislative libraries dealing with economic subjects. ‘The 
librarian will have no other one book on the shelf that deals 
with the subject in its many phases. 

In this valuable treatise Mr. Hardy has described the history 
of rating in fire insurance from the earliest times to the present, 
and from this excellent and comprehensive work those who are 
engaged in the fire insurance business or who are studying the 
principles and developments of the business may derive ali es 
sential knowledge as to the methods now in use, or formerly 
followed in the rating of risks. 


THE MAKING OF THE FIRE INSURANCE RATE 


is handsomely and durably bound in maroon cloth 
with gold lettering, and contains over 350 pages. 


(In Press) 
Price, $6. per Copy 
Discount on Quantity Orders 


THE SPECTATOR COMPANY 
PUBLISHERS 
CHICAGO 


135 William Street 
NEW YORK 


THE 
TWO-REPUBLICS 


Life Insurance Company 
EL PASO, TEXAS 


Offers exceptionally favorable 
contracts to men who will work. 


Openings in Texas, New Mexico and Arizona. 
ALLEN H. RODES, President 








Southwestern Life Insurance Co. 
Dallas, Texas 
T. W. VARDELL, President T. L. BRADFORD, Vice-President 


Sound = Progressive = Successful 


Insurance in Force over $170,000,000 
Assets over 18,000,000 


Operates in Texas only 














A Great 
Ue Great Amenicampirurtmall American 


: olicy pro- 
linxclaminiutgy Company te Boe 






ig plete pro- 

-% See, tection in 
+ Ohio’s 
largest and 
strongest 
automobile 
insurance 


company. 





MANSFIELD, OHIO 


| 











MISS BINA M. WEST 
Supreme Commander, Port Huron, Michigan 


THE WOMAN’S BENEFIT ASSOCIATION 


ORGANIZED OCTOBER 1, 1892 


Largest Fraternal Benefit Society in the World Composed Exclusively of Women 


The Rates are Adequate 

Total Membership including Juniors is over 270,000 
The Reserve Fund is nearly $20,000,000 

Its Business Standing is of the Best 

Gives Safe Protection to Women and the Children of its Members 
Health Service at W. B. A. Health Centers 

Visiting Nurse Service Free for Sick Members 
Summer Camps and Clubs for Girls 

Has Junior Rose Courts and Cradle Roll for Infants 
Its Reviews are Social and Welfare Centers 


Write for Information to 
MISS FRANCES D. PARTRIDGE, 




















WE WANT AGENTS 


to push our five-point-nine policies. 
Excellent territory. lowa, Minne- 
sota, Missouri, Nebraska and South 
Dakota. Liberal contracts for men of 
good reputation. 


“THE COMPANY OF CO-OPERATION” 


THE DES MOINES LIFE & ANNUITY CO. 


Address J. J. SHAMBAUGH, President 
Home Office—Register Tribune Bldg.—Des Moines, lowa 





Supreme Record Keeper, Port Huron, Michigan 
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Earthquake Insurance in 1925 


Below are presented the statistics of some of the companies writing 
earthquake insurance. Figures of other companies will be presented 


when received. 


Net Net 
Name and Location of Company Premiums Losses 
Written Paid 
Agricultural, Watertown... . 16,553 seas 
American, Newark. 38,632 266 
American Alliance, New York 11,867 1.242 


‘American National, Columbus, O 4.710 307 
‘American Union, New York ; 3 


Atlas, London 16,069 1,074 
Boston, Boston 1'954 

British America, Toronto 18,435 967 
Camden Fire, Camden, N. J. 8,623 229 
City of New York. . 5,600 

Chicago F. & M., Chieago 670 

Columbia, Jersey City.. 3,905 17.493 
Columbia Fire, Dayton, Ohio. . . 543 

Commercial Union, London 43,413 

Commercial Union, New York... . , 7,957 

Delaware, New York no 830 

Dubuque F. & M., Dubuque, Ia : 7,881 

Employers Fire, Boston. . : : 4,243 

Franklin, Philadelphia... . ; 8.407 

Globe & Rutgers, New York. ? 139,897 55,611 
Great American, New York 70,107 3.367 


Hamilton, New York ; 3,231 


ig New York. : 14,419 229 
Home, New York ; ; 107,964 9,685 
Imperial, New York.... a ive 6,608 12,841 
Law, Union & Rock, London 3 ; 2,983 

London and Lancashire, London. Ss 9,556 
Massachusetts F. & M., Boston. . . ~ 3,048 828 
Merchants, ee ; ’ 37: 

Merchants Fire, 34.545 3,532 
Mercury, St. Paul... ctaliehe 1,303 

Millers National, Chieago.......... Ao 2,245 

National Reserve, Dubuque, Ia......... 13,669 

New York State Fire, Albany. : a4 4,210 30 
North British & Mercantile, London. . .. 8,294 886 
North Carolina Home, Raleigh... . 2,535 

Northern Assuruance, London wee 11,175 

Northwestern National, Milwaukee. 8,284 534 
Old Colony, Boston 55 


Orient, Hartford nee SRaere 


Osaka M. & F., Osaka. ... 
Palatine, London. 





Pennsylvania, Philadelphia. .. . 9,272 3,813 
Phoenix Assur., London. . 15,411 42.994 
Potomac, Washington Bet ay 2,758 eae 
Presidential F. & M., Chieago.......... 526 

Queen, New York. . peor ies 24,147 10,253 
Reliance, Philade sIphia : _ 6,853 eee 
Rhode Island, Providence.............. 1,751 ; : 
Richmond, New York 11,746 22 
Safeguard, New York. . ee 3 108 : 

St. Paul F. & M., St. Paul ' 16,160 5,410 
Security, New Haven... Ri hove 17,543 

Skandia, Stockholm ord 51 

Southern Home, Charleston, 8. C....... 464 

State Assurance, Liverpool... Seaote 425 

Union Assurance, London 8 ve 13,489 : 
United Firemen’s, Philadelphia. ........ 8,695 12,841 
United States Fire, New York 67,417 3,520 
U.S. Merchants & Shippers, N. Y 11,423 30 
Victory, Philadelphia Dapeee ; 5,997 P 
Westchester, New York. é 19,078 266 
Western Assurance, Toronto. ; 21, 2,718 
World Auxiliary, London. ; : : 
World F. & M., Hartford. .... ona 308 


Distribution of Assets 
(Concluded from page 15) 


such policyholders; that under the statute he 


is expressly made an ancillary receiver and 


that in the absence of contrary statutory direc- 


tion it his duty, after the claims secured by 
the statute have been satisfied, to transfer the 
balance of the assets to the main receiver in 
Norway, whose duty it will he to apply the 


assets pro rata to payment of all the credit 
ors of the company. 


Virginia Rate Investigation Bill Passes 
Lower House 

RrcumMonp, Va., Feb. 27—The lower house 

of the Virginia legislature unanimously passed 


providing for ap- 


Wilbur Hall's bill, 


a commission of five to investigate 


Delegate 


pointment of 


W.R.C. KENDRICK RESIGNS 


Will Take Executive Position in 
Insurance Company 


RAY A. YENTER APPOINTED 


Former Service Man and Legislator Suc- 
ceeds as Head of lowa Department 
26.—W. R. C. 
Insurance 


Iowa, 
Commissioner of 


Des MOoINEs, February 


Kendrick, Jowa 
and president of the National Convention of 
Insurance Commissioners, tendered his resigna- 
tion to Governor Hammill, effec- 
tive March 1, 


Thursday, 
in order to accept one of several 
Eastern insurance 
been offered. The 


executive positions with 


companies which he has 
governor, at the same time he announced 


Kendrick’s 


nounced the appointment of State Representa- 


Commissioner resignation, an- 


tive Ray Yenter of Iowa City to succeed Mr. 
Kendrick. 

It may be 30 days before a_ definite 
announcement as to the future will be made. 

Mr. Kendrick was born in a Methodist par- 
sonage at Malcom, September 11, 1878, 
a son of the late Rev. A. V. Civil 
War popular 
and prominent ministers in the Iowa Confer- 


Iowa, 
Kendrick, 
veteran, and one of the most 
ence a generation ago. 

Mr. Kendrick was 
Wesleyan University at Mount Pleasant, and 
at Ohio Wesleyan University at Delaware, 
Ohio. He received his legal education at the 
State University of 
the bar in 1903. He entered upon the prac- 
tice of law at Keokuk, 
til 1917 
assistant attorney-general for 
capacity he served six 
acted as counsel for the State Insur- 


educated at the Iowa 


Iowa and was admitted to 


where he remained un- 
when he accepted the appointment of 
Towa, in which 
years, during which 
time he 
ance Department. THe early showed a wide 
grasp of insurance problems and Governor N. 
I. Kendall fitness and ap- 
pointed him 
at the expiration of the term of Commissioner 
A. C. Savage. 
Ray A. Yentet 

Mr. Kendrick, is a 
Valparaiso 


recognized his 


surance Commissioner 1 23, 
Insurance Commissioner in 19223 


Towa City, successor to 


former service man. He 


is a graduate of University, and 
took a post-graduate course at the University 
Indiana. He served as captain of the First 
in the Mexican Border troubles 
in 1916 and 1917. During tne World War he 
field artillery, in command of 


Hundred 


Iowa cavalry 


Was captain of 


Battery F. One Twenty-sixth field 


artillery. He has served as State representa- 

tive from Johnson county in four general and 

one special session of the State legislature. 
\t the last regular session of the general 


assembly he acted as chairman of the house in- 


surance committee, which handled a number 
of important insurance hills. He familia: 
with insurance and enjoys vide acquaintance 


in insurance circles. 


+ 


4 7 1 4 1 
rates charged in the state by 


stock fire 


report to the 


insur- 
ance companies and to make a 


next session of the legislature. 


17 


Underwriting Results in 1925 


Below are presented the underwriting income earned 
and the net profit or loss from underwriting in 1926, ofa 
number of fire insurance companies which earned $1, 000, - 
000 or more of underwriting income last year. 


Name and Location of Co. 


Aetna, Hartford............ 
Agricultural, Watertown.... 
American, Newark.......... 
American Alliance, N. Y.... 
American Auto., St. Louis... 


American Central, St. Louis. . 
American Eagle, Y : 
Atlas Assurance, L ondon.... 
Bankers & Shippers, Ne Wns 
Boston, Bostom..« <<< cece 


British America, Toronto... . 
Buffalo, Buffalo. ......200e6 
Caledonian, Edinburgh..... . 
California, San Francisco... . 
Camden Fire, Camden...... 


Chicago F. & M., Chicago... 
City of New York, N. Y.... 
Columbia, Jersey City...... 
Commercial Union, N. Y... 

Commercial Union As., Lon.. 


Commonwealth, New York.. 
Continental, New York..... 
Dubuque F. & M., Dubuque. 
Eagle Fire, Newark......... 
Employers’ Fire, Boston 


Fidelity-Phenix Fire, N. Y.. 
Fire Association, Phila 
Firemans Fund, San Fran... 
Franklin Fire, Phila... ea 
Glens Falls, Glens F alls..... 


Globe & Rutgers, N. VY 
Granite State F., Portsmouth 
Great American, N. Y 
Hanover Pure. Ni. ¥.cc eas. 
Hartford Fire, Hartford..... 


Home F. & M., San Fran.... 
Home Fire, Little Rock.... 
Home, New York. 0 
Imperial Assurance, N. Y.. 
London & Lancashire, Lon. 


Mercantile, N. Y........... 
Merchants Fire Assur., MN. Y. 
Michigan F, & M., Detroit. . 
New Hamp. Fire, Manchester 
North British & Merc., Lon.. 


Nomthea INF ccc ca eines 
Northern Assur., London... 

North River, N.Y. ovate sad 
North western Nat., “Milw... 
Ohio Farmers, Le Roy eka ad 


Old Colony Boston......... 
Orient, Hartford........... 
Pacifie Fite, Nu Vos s6.csses- 
Palatine, London a eeda saxon 
Pennsylvania Fire, Phila.... 


Reliance, Philadelphia...... 
Rhode Island, Providence... 
Phoenix Assurance, London... 
Prov. W: on Prov..... 
QUBERING TY snc weerurecscs 
Republic of bya Dallas. 

Richmond, N. 
Royal, “pontine! ee CE hee 
St. Paul F. & M., St. Paul... 
Security, New Haven....... 


Skandia, Stockholm......... 
Union Assur., 
United Firemens, * ee 
United States Fire, N. 

U.S. Mcht. & Ship., ne Yy. 


Victory, Philadelphia....... 
Westchester Fire. N Y. 
Western Assur., Toronto. 


Made Ass 


I Brigham, 


ving F. 


Buffalo Inst 





secretary of 


in assistant 


promotion is effective March 


Sailor will succeed Mr. 
\t present Mr. 
National Liberty 
New 


agent. 
for the 
vania and Jersey 


Philadelphia. 


‘ance Company, has 
the compa 
15. George W. 


Under- 
writing 
Income 
Earned 
25,009,718 
4,654,773 
11,903,889 
1,506,236 
5,659,852 


313,907 
50 





1,070,982 
2,594,417 
1,017,072 
1,785,243 
9,729,682 


2,903,052 
21,688,937 
1,699,489 
1,407,286 
1,438,669 






16,838,609 
7,553,277 
18,015,914 
3,847,026 
7,698,229 


28,064,484 
1,084,677 
18,709,188 
4,596,521 
58,127,626 


2,089,272 
1,260,687 
45,363,078 
1,075,580 
3,449,308 


1,905,720 
2,504,218 
2,822,718 
3,108,953 
5,784,071 





14,952,755 
12,712,493 
5,446,419 


1,414,436 
2,200,472 
1,057,984 
li 3, 12 27 62 29 


1,001,532 
7,794,086 
2,508,897 


istant Secretary 


srigham as 


group for 


special agent 


been 


Under- 
writing 
Profit (+) 
or Loss (—) 
—1,063,551 
—365,814 
—860,816 
+258,411 
+181,399 


— 344,871 
— £04, 864 
82 





—101,621 
—198,380 


—167,922 
—522,921 


—312,678 
+28,697 
+20,029 

—79,282 
+490,489 


+106,804 
—832,158 
—137,151 
—299,410 
—304,494 


—1,336,768 
—640,150 
—4: 23, 057 

3( 





—94'7 73 
—1 962,330 





5,381 
—1,398,076 
+9,790 
+63,916 


—132,367 

—35,610 
—111,354 
—276,254 
+193,079 


—216,806 
—94,801 
—892,810 
+: 7266 
—149,524 


+44,705 
+160,374 





5 94 
+60, 970 
—16,735 
+26,414 


+214,215 
—97, 065 


+180, 679 
—379,750 


—32,880 
—176,417 
+65,001 
—952,216 


—137,639 


—19,042 





for the 
made 
ny. His 


special 


Sailor is special agent 


Pennsyl- 


with headquarters at 
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OVER HALF A CENTURY OF 


INSURANCE 





SERVICE 





SOME IMPORTANT INSURANCE PUBLICATIONS HANDLED BY 


THE SPECTATOR COMPANY 


Standard Insurance Publishers 


LIFE INSURANCE PUBLICATIONS 


Accountancy, by Francis W. Pixley $2.40 
Actuarial Theory, by Wm. A. Robertson & F. A. Ross 10.00 
Blood Pressure 1.25 
Compound Interest, Annuity and Sinking Fund Tables, 

by Archer 10.00 
Constructive Salesmanship, by John A. Stevenson 3.00 
Elements of Actuarial Science, by R. E Underwood 2.00 
Elements of Business Statistics, by Robt. Riegel 4.00 
Elements of Vital Statistics, by Arthur Newsholme 7.50 
Inheritance Taxation, by A. Otis & R. B. Gleason 15.00 
Inheritance Tax Calculator, by S. Herbert Wolfe 4.50 
Inheritance Tax Computations, by Forrest Morton 2.00 
Insurance Office Organization, Management and Accounts, 

by T. E. Young and Richard Masters 1.75 


FIRE INSURANCE 


Appraisers & Adjusters Handbook, by Wm. Arthur $5.00 
Automatle Sprinkler Protection, by Gorham Dana 4.50 
Common Hazards of Fire Insurance, by G. W. Ridley 2.00 
Condensed Chemical Dictionary 5.30 
Cyclopedia of Fire Prevention & Insurance 15.50 
Dust Explosions, by D. J. Price & H. H. Brown 2.50 
Essentials of the Fire Insurance Business, by E. A. Ketcham 

& Kirk M. Ketcham 4.50 
Experience Grading & Rating Schedule, by E. G. Richards 4.00 
Field Practice 1.50 
Fire & Explosion Hazards of Commercial Oils 5.00 
Fire Insurance Law, by E. R. Hardy 2.50 
Handbook of Fire Protection 4.00 
Handbook to Marine Insurance, A, by Victor Dover 4.25 
Insurance, by T. E. Young 4.25 
Insurance Principles & Practices, by Robet. Riegel and H. J. 

Loman 6.00 
Lectures on Fire Insurance 1.50 


Life Insurance, by Alexander 

Life Insurance by Maclean 

Life Insurance and How to W,rite It, by J. M. Langstaff 

Life Insurance Examinations by Brandreth Symonds 

Life Insurance Examinations, by Foxworthy 

Mortality Laws & Statistics, .by Robt. Henderson 

Old Age Dependency in the U S., by Lee Welling Squier 

Principles of Insurance (Life Vol.) by F. W. Gephart 

Principles of Insurance, by Eke 

Statistics of Fraternal Societies—(Fraternal Monitor) 

Training of a Life Insurance Agent, by W. M. Horner 

Yale Readings in Insurance, by L. W. Zartman Revised by 
W. H. Price 


PUBLICATIONS - 


Marine Insurance, by S. S. Huebner 

Marine Insurance, by Wm. D. Winter 

Marine Insurance Clauses 

Moral Hazard, by Wm. Vlachos 

New Building Estimator, by Wm. Arthur 

Pitman’s Secretary Handbook, by Herbert E. Blain 

Principles of Insurance, (Fire Vol.) by W. F. Gephart 

Principles of Marine Law, by Lawrence Duckworth 

Property Insurance, by S. S. Huebner 

Real Estate Educator 

Richards on Insurance 

Sea Insurance According to the British Statute 

Semmans Cancellation Tables, by Oscar J. H. Somman 

Supplement to Insurance Law of New York 

Technology of Fire Insurance and Guide to Fire Insurance 
Surveying, by John Howard Blood 

Yale Readings in Insurance by Lester W. Zartman 


CASUALTY INSURANCE PUBLICATIONS 


Accident & Health Insurance Lectures $1.50 
Automobile Manual 2.50 
Combination Automobile Insurance Manual $4.00, 4.60 
Construction of Mortality & Sickness Tables, by W. P. Elderton 


and R. C. Flippard 1.80 
Credit Insurance, by S. B. Ackerman & J. J. Neuner 1.25 
Fidelity Bonds, by M. B. Walker 3.25 
Huddy on Automobiivs, by Xenophon P. Huddy 15.00 
Insurance and the State, by W. F. Gephart 1.75 
Law and Practice as to Fidelity Guarantees, by Christmas 

Evans and F. H. Jones 2.50 


Motor Insurance 

Personal Accident & Sickness Insurance, by H. J. Hastings 

Principles of Surety Underwriting, by Luther E. Mackall 

Ready Reference Digest of Accident & Health Insurance 

Study of Workmen’s Compensation Insurance Laws and 
Service Monopoly of Competition 

Surety Bonds, by Edward C. Lunt 

Workmen’s Compensation Insurance, by C. E. ,Golding 

Workmen’s Compensation Law Digest 


THE SPECTATOR COMPANY 


Insurance Exchange 
CHICAGO 





135 William Street 
N E W YORK 





$2.50 


3.50 
1.75 
1.10 
9.00 
1.80 
2.35 
2.00 
1.10 
1.25 
1.75 


3.50 


$3.00 


4.50 
6.00 

75 
6.15 
1.65 
2.00 
2.40 
3.00 
2.00 
7.50 
7.80 
2.00 
3.50 


9.50 
3.50 


$2.50 


1.75 
3.50 
6.50 


5.00 
2.50 
2.00 
5.00 
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HAS ANNIVERSARY 


Insurance Society of New York Cele- 
brates 


TWENTY-FIFTH YEAR COMPLETED 


630 Members Gather at Dinner Meeting— 
Society Has Accomplished Fine Work 
The twenty-fifth anniversary of the Insur- 

ance Society of New York was fittingly ob- 

served last Friday evening with a huge dinner 
at the Hotel Astor, New York. Lyman Candee, 
vice-president of the Globe and Rutgers In- 
surance Company and second vice-president of 


the Society, presided in the absence of Presi- 


dent Charles E. Case, who is still recovering 
from a severe attack of inflammatory rheu- 
matism. About 650 members and friends of 


the Society were present. 

The program was divided into three parts. 
Henry E. Hess, one of the organizers of the 
Society and its second vice-president, 


He delivered a fine talk, 


was as- 
signed the prologue. 


in verbiage of an older day, in which he re- 


lated some of the early history of the Society 
and compared its original objectives with the 
accomplishments of a quarter-century. He gave 


evidence that the Society is now doing an 


amount of work almost undreamed of by its 
founders. 

Ernest Palmer, manager and general counsel 
to the 
passed himself in wit and _ sally. 


Underwriters, sur- 
Yet his hu- 
mor was not without point—he gained an at- 
time had 
insurance men to take a strong 


Chicago Board of 


tentive ear when he said that the 
come for fire 
attitude for the 


opinion to their business, maintaining that they 


offensive favor of public 


have been on the defensive long enough, and 
too long. He 
man in the business who does not believe that it 


vigorously recommended any 
is a well-conducted business to get out at once 


and get in one in which he can have faith. 


James C. 
Court of the State of New York, 
subject 


Cropsey, Justice of the Supreme 
spoke on the 
“Insuring Manhood.” The judge made 
American boyhood and 


urged his audience to give moral and material 


a moving appeal for 


ail to movements which are 
that end. 


working toward 


Robert P. 
secretary and its 
Having himself been 


The epilogue was in charge of 
Barbour, the Society’s first 
fourth president. lauded 
as the organizer and mainstay of the Society, he 
seized upon the occasion to laud many of the 
other men who have aided its development. He 
labors 


Society 


particularly dwelt upon the increasing 


of Edward R. Hardy, secretary of the 
for many years, in building up the library and 
there were no 
Miss Maude E. 
Miss Mabel 


he offered material as well 


maintaining it in order while 
funds for a librarian. To 


Inch, assistant secretary, and 
Smearig, librarian, 
as vocal tribute. Praising their work in high- 
est terms, he presented each with an envelope 


contents unknown. 


Seated at the speakers’ table were: Louis 
IK. Burke, president, American Institute of Ma- 
rine Underwriters: Charles R. Pitcher, ex- 


Moir, 
Company ; 
Buffalo In- 
president of the 


president of the Society; Henry presi- 
dent, United States Life 


Sidney R. 


Insurance 
Kennedy, president, the 


surance Company, Society ; 
James A. Beha, superintendent of insurance of 
New York; Mr. Cropsey; Mr. 
Candee; Mr. Barbour ; 


P. Dunham, 


Hess: Judge 
Palmer: Mr. 


insurance 


Howard 
Con- 
Phillips, president of the new 
Marshall, 
Gilkey, 
America. 


commissioner of 
necticut ; Jesse S. 


Great American Indemnity; James 
ex-president of the Society, and R. R. 
Association of 


secretary, Surety 


National Fire Waste Council 
Waste 
its spring meeting at the 
Washington, D. C., of the 
United 


The National Fire Couneil will hold 
headquarters in 
Chamber of Com- 


States. on Friday, 


merce of the 


March 25. 


DAVID H. MOORE APPOINTED 


Becomes Superintendent of Agents in 
Western Department of National 
Liberty 


David H. Moore, who for several years has 
been state agent for the National Liberty group 
in Northern Ohio, including the city of Cleve- 
land, has been promoted to the position of 
superintendent of agents in the Western De- 
partment at the home office in New York City. 

Thus the Western Department of the Na- 
tional Liberty group will have two superintend- 
ent of agents—Joseph M. Deckert, Jr., who 
was recently appointed, and Mr. Moore. 

Mr. Moore began his insurance career with 
the Great American in its Western Department 
in Chicago, leaving there to enter the service 
of the Michigan Inspection Bureau as an in- 
spector and rater. During the World War Mr. 
lieutenant of the 16th 
First Division, U. S. Army. After 
tered out of the army: service, he became as- 
sistant manager of the engineering department 
of Critchell-Miller-Whitney & Barbour, agents 
and brokers in Chicago. At the time he en- 
tered the service of the National Liberty as 
special agent in Ohio, he had been for several 
years state agent for Michigan for the Na- 
tional Union Fire of Pittsburgh. 

The National Liberty has re-arranged its 
Ohio field by placing Edward A. Winter, of 
Cincinnati, who has been state agent in charge 
of that section of Ohio which did not embrace 
the Northern part, in entire charge of the Na- 
tional Liberty and Washington Underwriters 
business in the State of Ohio. 


Moore was Infantry 


being mus- 


America Fore Advertising Manager 


ernest Sturm, chairman of the board of the 


America Fore groups of companies has an- 
nounced the appointment of Charles EF. 


man as advertising manager. 


Free- 
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FIDELITY ann SURETY BONDS 


ACCIDENT, HEALTH, BURGLARY, AUTO. 
MOBILE, LIABILITY, PLATE GLASS AND 
WORKMEN’S COMPENSATION INSUR.- 
ANCE. 





CAPITAL, $2,450,000.00 


ates Inpemniry 
I ye th a Gompan py harper 


New Orleans New York 














CASH CAPITAL $750,000.00 


CASUALTY AND SURETY COMPANY 
Home Office: Brumder Building 
MILWAUKEE, WISCONSIN 

Executive Offices Eastern Department 


UNION INDEMNITY BUILDING 100 MAIDEN LANE 
NEW ORLEANS NEW YORK 














MUTUAL TRUST LIFE 
INSURANCE CO. 


OF CHICAGO 


*—Issues regular policies from ages Io to 65. 


—Writes a special Business and Professional Men’s 
policy. 


—Issues a Special Ordinary Life with many attractive 
conversion options. 


—Writes Child’s Endowments at all ages. 
—Offers an attractive Income Bond policy. 
—Grants a new Disability clause, which is a winner. 


—For agency openings, address the Home Office, 
The Chicago Temple Building, Chicago, Illinois. 


INCORPORATED 1871 


Life Insurance Company of Virginia 


RICHMOND, VIRGINIA 


Issues the most liberal forms of ORDINARY 
Policies from $1,000.00 to $100,000.00, 
with premiums payable annually, semi-annual- 
ly or quarterly, and 
INDUSTRIAL. Policies up to $1,000.00, with 
premiums payable weekly. 


CONDITION ON DECEMBER 31, 1925 


PASROUS TA. 4.9 SACP RA ea ee $46,562,667 .40 
AE ANIMAS oc ope 5 acces Hea aK dat Ge EE 39,940,092 .25 
NC apnet all cet SUHO MIS 8&6 6i-<. cic, ctc: ss 5. erplere sd tues es creations 6,622,575 .15 
Pnstrance An HOLCE ..o 6...6.6.5 00.0.0) 5 sine sie oe bs 000 6 VLE ASOT OO 
Payments to Policyholders........ 06: 6060060000 3,392,156 .76 
Total Payments to Policyholders since Organiza- 

ETON ale ois eupe Aoi . $39,176,371 .91 


JOHN G. WALKER, President 

















THE PRINCIPLES OF 
SURETY UNDERWRITING 


Third Edition 
By LUTHER E. MACKALL, A. B., L. L. B. 


An Instructive Work for Surety Managers and Underwriters 


CHAPTER HEADINGS 

FIDELITY BONDS—Public Official Bonds—Court Bonds 
(including executors, administrators, guardians, trustees, re- 
ceivers, assignees), Court Bonds (including all required to be 
filed in course of judicial proceedings)—Contract Bonds— 
Depository Bonds—Bonds of Indemnity on account of lost 
instruments—Bonds on Assignments of Accounts Receivable— 
Qualifying Bonds for Insurance Companies—Miscellaneous 
Credit Guarantees—Internal Revenue Bonds—Custom House 
Bonds—Indemnity Bonds in favor of a Surety Company. 


Bound in Buckram Price $3.50 


THE SPECTATOR COMPANY 


CHICAGO OFFICE: Selling Agents 135 William Street 
Insurance Exchange NEW YORK 











COLORADO 


"The land of perpetual sunshine 


The land of wonderful summers and mild winters 
The State with a solid substantial growth 


COME OUT TO GOD’S COUNTRY AND 
REALLY LIVE 


Real money for live wires with 


MOUNTAIN STATES 


LIFE INSURANCE COMPANY 
DENVER 


WILLIAM L. VERNON, Vice Pres.-Treas. 
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THE 
Fire Insurance 
Policy Holders 
Pocket Index 


For Distribution by Companies 
and Agents to Policyholders and 
Prospects. 

You Can Ascertain How the 
Pocket Index is Appreciated by 
Business Houses by Sending for 
a copy of the Pamphlet. 


VALUABLE GUIDE FOR THE 
INSURED 


1926 Edition 
has been remodeled and reset along great- 
ly improved lines. It is 
MORE USEFUL THAN EVER 
BEFORE 
and is 
THE BEST AND EARLIEST CHART 
Every Fire Insurance Agent Needs It. 
THE FIRE INSURANCE 


POLICY HOLDERS 
POCKET INDEX 
contains a vast amount of condensed 
information, including Statistical Tables 
and Lists of 


ALL STOCK FIRE INSURANCE 
COMPANIES 


operating in the United States 
200 IMPORTANT MUTUAL COM- 
PANIES 
ALL LLOYDS and RECIPROCALS 
ALL UNDERWRITERS’ AGENCIES 
CLASSIFICATION OF PREMIUMS 
AND LOSSES 
UNDERWRITING PROFITS AND 
LOSSES 


‘Also other serviceable information 


A NEW FEATURE 

in the 1926 edition is the inclusion of 
Columns showing Underwriting Re- 

sults 

Underwriting Income Earned 

Losses Incurred 

Expenses Incurred 
Also retaining columns showing Finan- 
cial Exhibit and Income and Disburse- 
ments. 


Issued in March. Contains 108 pages. 


A POCKET ENCYCLOPEDIA OF 
FACTS AND FIGURES 


PRICES 


Per copy, Manila cover, 75 cents 
100 copies, with imprint, $30 
Special rates for large quantities 


The Spectator Company 
Publishers 


CHICAGO NEW YORK 

















VALUABLE NEW BOOK 


The Making of the Fire Insurance 
Rate 


TREATISE BY E. R. HARDY 
An Excellent Text Book and Historical 
Record Dealing Largely With Mod- 
ern Rating Systems 





The only book dealing solely with the sub- 
ject of fire insurance rating, aside from thase 
advocating only some one system of rating, 
is the new volume by Edward R. Hardy, assist- 
ant manager of the New York Fire Insurance 
xchange, just published by The Spectator 
Company, entitled The Making of the Fire 
Insurance Rate. Mr. Hardy has been con- 
nected with the New York Fire Insurance Ex- 
change for a quarter of a century, and is well 
known as an author of fire insurance works, 
as well as a lecturer on insurance at the New 
York University. 

In his new book he treats of the past and 
present methods of calculating fire insurance 
premium rates, and discusses the subject of 
rating from its beginning to the present day, 
giving consideration to numerous angles which 
are not likely to occur to the average student 
of the business without his attention being 
particularly directed thereto. 

Among the particular subjects and periods 
covered, are: Schedule rating in England; the 
beginning of rating in the United States; the 
period from 1800 to the New York conflagra- 
tion of 1835; the period from 1835 to the Chi- 
cago conflagration; the developments from the 
Chicago and Boston conflagrations and down 
to the year 1893, when the Universal Mercan- 
tile Schedule was published; the subsequent 
development of schedule rating: the beginning, 
in 1880, of the Analytic System to the San 
Francisco fire in 1906, and the development of 
the system since the San Francisco fire. 

The book embraces 53 chapters and a copious 
index, It contains 344 pages and is hand- 
somely bound in red cloth with gilt lettering, 


the price being $6 per copy. 


National Liberty Makes Big Gains 

Handsome advances.were made in 1925 by 
the National Liberty Insurance Company of 
America, New York. This company has al- 
ways been recognized as a progressive institu- 
tion, but the gains made last year were unusu- 
ally large. For example, the assets increased 
over $2,500,000, now amounting to $16,680,381 : 
the unearned premium reserve was increased 
nearly $1,050,000, now standing at $8,447,976, 
and after caring for all other liabilities the 
company reports an increase in its net surplus 
of nearly $1,550,c00, to the sum of $5,552,501, 
which, with its capital of $1,500,000, gives it 
a surplus to policyholders of $7,052,501. Its 
premiums written last year exceeded those of 
the previous year by nearly $66,000,000. The 
personnel of the official staff of the National 
Liberty is notably strong, and the thorough de- 
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Sumner Ballard’s Companies Make Strong 
Statements 


The group of reinsurance companies whose 
affairs in this country are conducted by Sum- 
ner Ballard, of New York, have presented 
strong statements as of January 1, 1926. Three 
of the group are foreign companies and one 
is an American institution, the latter being 
the International Insurance Company, of New 
York. 

The assets of the International increased 
last year more than $500,000, now amounting 
to $7,546,209, while after adding over $465,- 
000 to the reinsurance reserve, which now 
stands at $3,976,920, the company shows a sur- 
plus to policyholders of $2,576,136, including 
$1,000,000 capital. A very large portion of the 
company’s resources are represented by high- 
class bonds. Mr. Ballard is president of this 
company, which has built up a handsome vol- 
ume of business along its special line of fire re- 
insurance. 

The New India Assurance Company, of 
Bombay, India, reports assets in its United 
States branch amounting to $1,864,508, with a 
surplus of $413,425, which represents an in- 
crease of nearly $40,000 over the year previ- 
ous. The premium reserve of the New India 
now amounts to $1,114,688, indicating a satis- 
factory volume of business. 

The assets in the United States shown by 
the Osaka Marine and Fire Insurance Com- 
pany Limited, of Osaka, Japan, aggregate 
$992,362, and after providing a reinsurance re- 
serve of $580,336 and caring for other liabili- 
ties, it shows a surplus of $265,993, or $11,- 
000 more than a year ago. 

The United States branch statement of the 
Skandinavia Insurance Company, of Copen- 
hagen, Denmark, lists assets to the amount of 
$1,884,687. Its chief liability is its reserve for 
unexpired risks, $884,518, and after providing 
for all other liabilities it shows a surplus of 
$642,206. 

Combining the figures of the four companies 
named, it is found that their assets in the 
United States amount to $12,287,856: their 
combined premium reserves are $6,536,471, and 
their aggregate surplus to policyholders is $3,- 
807,757. It is apparent that Mr. Ballard’s 
facilities for accepting reinsurance are appre- 
ciated by the fire insurance companies in this 
country, and that his office supplies dependable 
reinsurance to the American companies. 


votion of the officers to the welfare of the com- 
pany, combined with their efficient conduct of 
their respective officers and the hearty coopera- 
tion of the company’s large agency force, have 
produced a record of which every officer and 
field man of the company may well feel proud. 
The officers of this conservative and well man- 
aged company are as follows: President, Gus- 
tav Kehr; vice-presidents, Charles H. Coates, 
Norman T. Robertson, G. H. Kehr and George 
U. Tompers; secretary, B. B. Weaver; assist- 
ant secretary, D. C. Thoms; comptroller, Al- 
fred J. Barrett. 
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FREDERICK RICHA2DSON, United States Manages’ 


GENERAL BUILDING, 4m & WALNUT STS. 
PHILADELPHIA 


























INCORPORATED 1832 


Virginia Fire and Marine 
INSURANCE COMPANY OF RICHMOND, VA. 
January 1, 1925 





Reserve for Unearned Premiums .............. $1,253,552.74 

Cee? BS OS ee eee 308,330.35 

SOMME oii oa asunsesaenase $500,000.00 

eC ee 1,214,259.88 

Surplus to Policyholders..................- 1,714,259.88 
MOtRl ASSBES. ocak dc ccccccccccscccceccis $3,276,142.97 

Wm. H. Palmer, President Wm. H. Palmer, Jr., Vice President 

B. C. Lewis, Jr., Secretary Wm. Palmer Hill, Asst. Secretary 

J.C. Watson, Treasurer J. M. Leake, General Agent 


























FIRE REINSURANCE TREATIES 


Eagle Fire Insurance Company 
New Jersey 


Baltica Insurance Co., Ltd. 
Denmark 


Franklin W. Fort Thomas B. Donaldson 
18 Washington Place, Newark, N. J. 








AS aves 


FIRST AMERICAN 
FIRE INSURANCE. COMPANY 


INCORPORATED 1925 


Eighty Maiden Lane, New York, N. Y. 





One of the America Fore Group 
RRR SLR Co) ORR oO A a a aE 


ERNEST STURM, CHairnman oF THE Boaro; 
PAUL L.HAID, Presivent, 


CASH CAPITAL — ONE MILLION DOLLARS 
NEW YORK CHICAGO SAN FRANCISCO 



































REINSURANCE 


FIRE and CASUALTY 


ROSSIA INSURANCE COMPANY 


of America 


THE FIRE REASSURANCE COMPANY 


of New York 


AMERICAN FIRE INSURANCE CORP. 
of New York 


UNION RESERVE INSURANCE CO. 
of New York 


LINCOLN FIRE INSURANCE COMPANY 


of New York 


THE FIRST REINSURANCE COMPANY 
of Hartford 





ADMINISTRATIVE OFFICES, HARTFORD, CONN. 
















































Is It Insured ? 


PAINTINGS, STATUARY. WORKS OF ART, ETC. 
Insured against All Risks” Including breakage. 
wherever ‘such property may be located. 


A. F. SHAW & COMPANY 


80 Maiden Lane Insurance Exchange 
New York City p b ae Chicago, Ill. 
General Agents - ‘All Risks" Department 


aint” Fire & Marine Insurance Co. 
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FIRE INSURANCE TOPICS 





NEW YORK SURVEYS 

Non-Fireproof Building.—The statement 
was made by the president of an insurance 
company at a recent conference that building 
and contents non-fireproof occupied for manu- 
facturing purposes had not paid for five years. 
The steady burning of this class of risk is fur- 
nishing evidence to that effect every day. In 
the same class might be put the furniture 
warehouse, non-fireproof, completely destroyed, 
or practically so, at the fire in New York city 
on February 24th. These risks are subject to 
competition with the new fireproof sprinklered 
It is possible that they will continue t 


risks. 
be unprofitable until such a time as they have 
all passed away—cither by tearing them down 
or by fire. It probably does not pay to sprinkle 
them. The rates are quite high but still do not 
cover the fire risk. 

New Sprinkler Equipment.—bulletin No. 
2307 of the Sprinkler Department of the New 
York Fire Insurance Exchange reports the in- 
stallation of fifteen new equipments which have 
been given gradings as follows: 3, 80 per cent; 
2, 70 per cent; I, 05 per cent; 3, 60 per cent; 
I, 55 per cent; I, 45 per cent; 1, 40 per cent; 
I. 10 per ‘cent; 2; none. 

Premiums in the City of New York.— 
What are the chances for any substantial in- 
crease, even with the increase in values, of the 
premiums in the City of New York? The 
latest returns just compiled show a decline of 
5 per cent from the previous period. If one 
had only to consider the growth of the city, 
the conclusion would be that without a doubt 
there would be a steady increase in premiums, 
but the nature of the increase in values must 
be taken into consideration and while the values 
increase, the type of construction, fireproof, 
and sprinklered risks make for low rates and 
are probably offsetting in a large measure any 
substantial increase in the volume of premiums 
for some years. This does not mean that money 
may not be made in the territory, but it does 
mean that, so far as volume is concerned, it is 
not going to increase very much 


BOSTON AND VICINITY 
R. H. Westgate.—Ralph H. Westgate has 
been appointed superintendent of agents for 
the New England Fire of Pittsfield. Mr. 
Westgate will make his headquarters at the 
home office. He was for the past six years 
with the Fitchburg Mutual Fire, serving as 
special agent for the past three years. 
Boston Brokers Ally with New York Assn. 
—President Harry A. Stevens of the Insur- 
ance Brokers Association, assisted by his 
execiitive committee, has obtained the co-oper- 
ation of the Marine, Fire and Casualty 
3rokers Association of New York for an ex- 
change of ideas and other items of mutual in- 
terest. 


W. H. Brewster in New Location.—As of 
March 1, W. H. Brewster & Co., long located 
at 24 Central located at 20 
Broad street on the street floor of the Board 
ot Trade building. The 
the Union Indemnity and five fire companies. 

Connects with Russell & Fairfield.—John 
Ik. O'Neil, assistant O'Neil & 
Parker of Boston, New England managers of 
the United States Fidelity and Guaranty, will, 
March 1, with the 
Russell & 
age the 
& Fairfield 


demnity. 


street, will be 


company represents 


manager of 


as of become connected 
l-airfied agency, where he will man- 
firm's casualty department. Russell 


represent the New York Yn- 


FROM SAN FRANCISCO 
Hartford’s San Francisco Building Started. 
The new Pacific department building for the 


Hartfords” has been started in San 


The building will house all depart- 


“Two 
francisco. 
ments of the two companies with the excep- 
tion of the “city deparment,” which will re- 
main in its present location. The building will 
he four stories in height and will have a front- 
] street, near 


age of 115 feet on California 


(srant avenue. This is about two blocks out 


of the present insurance district. 
Goes with Firemans Fund.—C. |). Bab- 


cock, at one time secretary-manager of the 
Insurance Brokers Exchange of San Francisco 
and prior to coming to Calitornia associated 
with the old Insurance Economics Society of 
Detroit in the fight against social insurance 
several years ago, has assumed charge of the 
department of the 


advertising and publicity 


Firemans Fund at its home office. 

Fire Underwriters Adopt Recommenda- 
tions.—The recommendations made at the 
between Coast 
executives and company New 
York, have been adopted by the Board of Fire 
Pacific in the form of 
and rules of 


meeting in December Pacific 


presidents in 


Underwriters of the 
amendments to the constitution 
the board. The principal amendment is in the 
definition and appointment of general agen- 
cies. Another amendment will have the vot- 
ing power of the companies vested in a 
“principal representative” to be named by the 
company. This held respen- 
sibile for the behavior of the company on 
the Pacific coast. He must be a general agent, 


a home office executive or any other person 


person will he 


having the power of attorney of the member 
company. 

Agitate for Rate Decrease.—-An agitation 
has been started by various organizations for 
a reduction of fire insurance rates. The move- 
mert is believed to have been instigated by the 
San Francisco Estate 
announced that it is acting jointly with the 


Real Soard, which has 


Chamber of Commerce, the Insurance Brokers 


Downtown Association, Apartment 


23 


Exchange, 


House Owners Association and the Building 


Owners and Managers Association. 

Form New Agency.—E. C. Kosmak, who 
recently resigned as Pacific Coast representa- 
tive of A. M. Best Company, has organized a 
general agency with Sam Mishkin at Phoenix, 
The firm, which has started under 
the name of Kosmak & Company, has been 
appointed general agents for Arizona for the 


Arizona. 


International Indemnity of Los Angeles. 

John Marshall Congratulated.— John 
Marshall, Jr., vice-president of the Firemans 
lund, has been the recipient of many congratu- 
lations during the past week as the result of 
the arrival of his first grandchild. The new 
branch of the Marshall family tree is a son, 
born to Mr. Marshall’s daughter, Mrs. Walter 
Schmidt, of San Francisco. 


Rhode Island Agents Meet 
The outstanding topic discussed by speakers 
at the 
Rhode Island Providence on 
Wednesday of last week was legislation, The 
speakers included Colonel Howard P. Dunham, 
Insurance Commissioner of Connecticut; Wal- 


annual banquet and meeting of the 


Association at 


ter H Bennett, secretary-counsel of the National 
Association; Donald G. North, past-president 
of the Connecticut Association and a member 
of the National 
Pierce, vice-president of 


of the executive committee 
Association; C. W. 


the Continental Fire Insurance Company, and 


P. H. Wilbour, Insurance Commissioner of 
Rhode Island. 

The meeting was attended also by Vice- 
President Thomas D. Faulkner, Jlartford, 


Conn., of the National Association, and War- 
Brockton, Mass. 
The banquet was held following the regular 


ren F. Shaw of 
business meeting of the association, at which 
all officers were elected, reports read and re- 
The president, 
vice-president and secretary-treasurer in order 
elected are: 

James W. Cook, Providence; 
Smith, Woonsocket, and George I. Parker, 
Pawtucket. 

The regional vice-presidents of the various 
counties are: Providence—James G. Henshaw, 
Providence; Kent—Fred E. Hathaway, River- 
point: Bristol—Arthur A. Edmunds, Bristol : 
Washington—Walter E. Shannon, Wakefield - 
Newport—Packer Braman, Newport. Commit- 
tee chairmen chosen by the president of the as- 
sociation are: Finance, Chester F. Newcomb; 
Membership, George Tl. 
3enjamin M. MacDougal: Legislative, Thomas 
E. O’Donneil: Fire and Casualty Prevention, 
Charles B. McKinney, all of Providence. 


gional vice-presidents named. 


George R. 


Cross: Conference, 


The new constitution and set of by-laws 


accordance with the uniform 
National 


which has been adopted by nearly all the State 


drawn up in 
recommendation of the Association, 
associations, was adopted. Other action was 
the passage of a resolution favoring a change 
in the method of reporting and paying of taxes 
involving the performance of this duty by the 
insurance companies rather than by agents. 
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A Service That PRODUCES 


DURING MARCH AND APRIL the Service Bureau of the Union 
Central will distribute Fifty Thousand leads to its Representatives 
from coast to coast. 


PROSPECTIVE CLIENTS who are receptive in attitude and who have 
expressed interest in Union Central Protection will form the greater 
part of this list. 


Here is a service to our field men which has yielded 
immediate, tangible, profitable returns in the 
past. The future promises even greater returns. 


The Union Central Life Insurance Co. 


CINCINNATI, OHIO 
More Than One Billion 215 Millions of Insurance In Force 











UNITED STATES BRANCH 











ONE PARK AVENUE BUILDING, NEW YORK, N. Y. 
(Park Avenue at 32nd Street) 
CHARLES H. NEELY, Manager and Attorney 


Financial Statement for the United States 


As filed with New York Insurance Department) 


JANUARY 1, 1926 


Assets..... PE TT ee LEIS HINGE oe $21,158,798.70 

Liabilities. . Ee Te Oe EN Tr ae eT | 15,472,656.77 

Voluntary Reserve for Contingencies...................... 1,000,000.00 

Surplus to Policyholders......................... -.....+. 4,686,141.93 

Premium Income (1925).............. Ren ee ne . 15,570,276.31 

Claims paid since organization over...................... 74,600,000.00 
METROPOLITAN OFFICE NEWARK OFFICE BROOKLYN OFFICE 
59 John Street 31 Clinton Street 156 Montague Street 
JOHN C. BUNYAN, Resident H. F. MacLACHLAN, LINDSAY H. RUDD, 


Manager Superintendent Supervisor 
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OT long ago we suggested that since 

beautiful actresses were being quoted as 
saving they liked to see a man smoke a pipe, 
the alert members of the Insurance Advertis- 
ing Conference might be expected to forswear 
cigars and cigarettes. The unbarbed shaft 
drew the following reply from Edward A. 
Collins, president of the Insurance Advertis- 
ing Conference : 


Dear Ob Po: 

All the members of the Insurance Advertis- 
ing Conference first want to know just what 
kind of a pipe the Misses Ina Claire, Billie 
Burke and Leonore Ulric like to see a man 
smoke before they forswear cigars and cigar- 
ettes. With all due respect to these ladies of 
the footlights, certain members have a notion 
that certain types of pipes induce halycon 
dreams among some stagecrafters; hence, you 
cannot blame them for wanting to know “what 
kind of a pipe,” can you? The series of Satur- 
day Evening Post advertisements “telling the 
world” what a galaxy of theatrical stars are 
supposed to like about pipe users should be 
compiled and published. I’m sure such a 
treatise would have a wider distribution than 
DeQuincey’s “Confessions of an Opium [ater.” 

Incidentally, the “Five Cent Cigar” is back 
in the newspaper columns for a 35-weeks’ run 
and between William Penn, for whom it was 
named, the late Thomas R. Marshall, whose 
Hoosierism “what this country needs is a good 
five-cent smoke” started the cigar manufac- 
turers in quest of William H. Rankin, the ad- 
vertising genius, the three names combined 
engaged in an advertising struggle with the 
well-known actresses for the attention of the 
buying public, I am inclined, personally, to 
continue my cigar smoking habit and “lay off 
the pipe.” 

As for woman’s opinion of tobacco, Kip- 
ling tells us “a woman is only a woman, but 
a good cigar is a smoke.” 

However, what kind of a pipe? 


ars the construction operations which 

the United States Fidelity and Guaranty 
Company of Baltimore has taken over and 
completed because of default by the original 
contractor whom it bonded are the following: 
sing Sing 


Chesapx ake 


Chattanooga, the Great Shoshone Dam, Wyom 


Prison, the Baltimore lighthouse on 
Bay, the new War Memorial 
ing, Hudson River improvements from New 
York to Troy and twenty-five miles of the 
Chicago, Milwaukee & St. Paul | 
through the Rocky Mountains. Who says con 


railroa 


tract bonds are not filling a vital commercial 
need > 


Wants Commissioners to Investigete 
Finance Companies 


San Francisco, Cavir., March 1.—-Claiming 
that various kinds of finance companies are 
operating without proper assets, and that legal 
worthless 


assets have been substituted by 


securities, Insurance Commissioner Chas. R. 
Detrick of California has called upon all other 
State departments to investigate such con- 
cerns. While the Commissioner has no author- 
ity to insist on such investigations, he has 
written the State Corporation Department that 
his recent investigations of insurance com- 
panies indicated to him that illegal practices 
were the rule in the small finance companies 
of the State. 


Virginia Reports 11,211 Industrial Acci- 
dents in 1925 


RIcHMOND, Va., March 2.—Bolling, H. 
Handy, chairman of the Virginia Industrial] 
Commission, released his report for the fiscal 
vear ending December 30, 1925, during the 
past week. The report shows that 11,211 acct- 
dents were reported during the year covered. 
This represents an increase of 4922 industrial 
accidents over the year of 1918-9, the first 
year the workmen’s compcnsation law was in 
operation. 


International Indemnity Has Good Year 

Comparing the figures in the financial state- 
ment of the International Indemnity Company, 
of Los Angeles, as of December 31, 1925, with 
those a year earlier, it is found that the com- 
pany’s assets increased over $500,000, now 
amouning to $2,467,026, and that after increas- 
ing the reinsurance reserve over $260,000, to 
the sum of $1,036,417, and adding to other 
reserves, the company increased its surplus 
to policyholders to the sum of $504,934, in- 
cluding $300,000 capital. The company car- 
ries a cash balance of about $168,000, owns 
bonds valued at over $1,347,000, and has nearly 
$262,000 loaned on first mortgages. It also 
owns real estate valued at $87,420. It is evi- 
dent from the foregoing that the company 


had a very satisfactory vear, and President 
Blackstock and _ his 


rratulation. 


associates merit con- 


FITZGERALD BILL AGAIN 


House Committee on D. C., Votes to 
Report It Favorably 





MEASURE CONSIDERED INIMICAL 
Insurance Men Against State Fund Pro- 
posal—Prefer Underhill Bill 


WasHincaton, D. C., March 2—The Fitz- 
gerald bill, providing for the creation of a 
State fund in which all employers in the Dis- 
trict of Columbia would be required to in- 
sure their employes against death and injury, 
won another victory over the more desirable 
Underhill measure on February 27 when the 
insurance subcommittee of the House Commit- 
tee on the District of Columbia voted by 
three to two, to make a favorable report on 
the measure to the full committee. 

The Fitzgerald-Underhill fight has been a 
long-waged, contest, starting several years ago 
when the Ohio Congressman first introduced 
his measure. His bill has the backing of 
numerous labor and other organizations, while 
the Underhill bill, which provides for no State 
fund, but permits employers either to insure 
themselves or carry policies with established 
companies, is also strongly backed and_ has 
the approval of many insurance men. 

At the last session of Congress, the Fitz- 
erald bill finally got through the House but 
adjournment was taken before it got any 
further. It is not expected that there is suffi- 
cient time left this session to permit of its 
enactment, in view of the sturdy opposition 
which will be manifested by the adherents of 
Representative Underhill at every step of the 
way. 


318 Died in Coal Mines During January 

\ccidents at coal mines in the United States 
in January caused the death of 318 men, ac- 
cording to information furnished by State mine 
inspectors to the Bureau of Mines, Depart- 
ment of Commerce. All but three of the fatal- 
ities occurred at bituminous coal mines. The 


unusually large total for the month was due 





ti f< IT major explosions that caused the death 


of 142 men. 





Desk Room and 
Private Offices 
Furnished to 
Brokers and 
Agents 





TO BROKERS 
We are Specialists in Accident and Health Insurance for Women 


THE MEACHAM AGENCY, Inc. 


Managers, Times Square Branch, Accident and Health Dept. 
INDEPENDENCE INDEMNITY COMPANY 
Times Building, Broadway and 42nd St., New York City 


1361 
Telephone { 1362 
Bryant 1363 
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Suggest Model Laws to Regulate Opera- 
tion of Autos 


Wasuincton, D. C., March 2.—Suggested 
legislation dealing with the registration of 
motor vehicles, the licensing of operators and 
chauffeurs and the operation of motor vehicles, 
is outlined in the report of the committee on 
uniformity of laws and regulations, presented 
to last week’s meeting of the National Con- 
ference on Street and Highway Safety here. 

The three proposed laws are definite in their 
terms and, if adopted, it is felt by the com- 
mittee, would provide adequate and uniform 
regulation of the outstanding features of auto- 
mobile operation, assuring the barring of per- 
sons unfit to drive and create a barrier against 


the stealing of cars by joy-riders and criminals. 


While the committee devotes most of its at- 
tention to the three model laws, it is pointed 
out in the report that State laws need to be 
supplemented by State administrative regula- 
tions, by local traffic ordinances and by local 


traffic administrative regulations. 








New York Proclaims State Public Safety 
Week 

Alfred E. Smith of New York 

has set aside the week of March 7 as “Public 

Safety Week” for the entire State. In his 


Governor 


proclamation he points out that a Safety Con- 
gress will be held in Albany on March 11, 12 
and 13, and, in part, says: 

I respectfully commend to the teachers in 
our schools the importance of stressing the sig- 





Claim Service 


That Produces 


S a production organization the F & D’s Claim Department ranks 


among the best. 


“‘But’’, you say, “‘what has a Claim Department to do with produc- 


tion?”’ 


The answer is ‘‘Nothing,’’ technically speaking. 
He will tell you that his Company’s Claim 


representative about it. 


But ask any F & D 


Department supplies him with one of his most effective selling argu- 


ments. 


How? 


By giving his clients service of a kind that inspires letters like 


the following one recently received by a member of the F & D’s Claim 


Department at the Home Office: 


‘‘Permit me, please, to express to you my very keen appreciation of your attitude 
and your Company’s attitude in the matter of the recent loss of the Evelyn Dress 


Company. 


I am urged to express a feeling of great admiration of the high sense of 


moral obligation which you and the others whom you consulted observed. 


“T am very glad, indeed, to be doing business with a Company which is actuated 
by such motives, and if in any way I can be of assistance to you, I shall be glad to 
place myself at your disposal. To me it is in every sense a revelation that there are 
people who will acknowledge and pay a financial obligation which is purely moral 


and not legal. 
of fairness is very much appreciated.” 


FIDELITY and DEPOSIT 
COMPANY 
BALTIMORE 


Bonds’ and 


Insurance 


Fidelity and Surety 


Burglary 


In a very crude way, I am trying to tell you that your high sense 


Respectfully yours, 


EVELYN DRESS COMPANY.” 


| Sp 121 
PRODUCTION DEPARTMENT, 
FIDELITY & DEPOSIT COMPANY, 
Baltimore, Md. 
If you are not already adequately repre- 
sented in this territory I will be glad to have 


! 
! 
1 
| 
' 
| full information regarding an agency connec- 
j tion with your Company. 

| 
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nificance of the safety movement, and | 
further recommend the subject of public safety 
as an appropriate theme for clergymen and 
public speakers during public safety week, to 
the end that the successful effort to reduce the 
accident hazard may continue with the jy 
co-operation and support of the people of the 
Empire State. 


Pays $5000 Under Hotel Guest Accident 
Policy 

The first claim under the hotel guest ace. 

dent policy written by the Missouri State Life 

300k-Cadillac Hotel in De- 

troit has just been paid for the sum of $5000, 


and issued by the 


This policy insures every guest of the hotel 


against accident for forty-eight hours  aiter 
his or her departure from the hostelry. The 
insurance policy is printed on the reverse side 
of the receipted hotel bill. The insured, jp 
this, the killed when 


motoring from Detroit to Chicago. 


first claim paid, was 


Reduce Plate Glass Rate for 60 Days 

St. Louis, Mo., February 27—The Com- 
monwealth Insurance Agency of St. Louis, 
Mo., has that arrangements have 
been made with the Central West Casualty 
Company of Detroit, Mich., to wrote plate 
glass insurance at a discount of 5714 per cent, 
instead of the 45 per cent quoted by many 
companies. The reduction in rates will be in 
effect but sixty days, it is stated. 


announced 








COMMONWEALTH 
CASUALTY 
COMPANY 


PHILADELPHIA’S OLDEST 
CASUALTY COMPANY 





ACCIDENT and HEALTH 
INSURANCE 


AUTOMOBILE and TEAMS 
INSURANCE 


NO OTHER LINES 
BEST POLICIES 
LOWES © RATES 


UP-TO-THE MINUTE SERVICE 
WE SOLICIT YOUR BUSINESS 


CONSTANTLY INCREASING 
BUSINESS and FINANCIAL 
STRENGTH 
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H. P. JACKSON ELECTED 


Is Formally Chosen to Head Norwich 
Union Indemnity 


OTHER OFFICERS APPOINTED | 


Separation’ from Phoenix Indemnity Com- 
pleted—Company’s Fine Record 

At the meeting of the directors of the Nor- 
wich Union Indemnity Company, held in New 
York City yesterday, H. P. Jackson was form- 
ally selected as president; the company’s sepa- 
ration from the Phoenix Indemnity now being 
completed. It will be recalled that this step, 
together with the possibility of the choice of 
Mr. Jackson as president, was detailed in THE 
SpecTATOR for Other 
chosen to fill the roster of the Norwich Union 
staff are H. L. 


January 28. officers 


Indemnity’s Callanan, vice- 


president and treasurer: I*. P. Stanley, vice- 
president in charge of production; H. L. Kid- 
der, secretary, in charge of underwriting; C. 
A. Barkie, assistant secretary in charge of ac- 
cident and health; and Paul H. Guilfoil, assis- 
tant secretary in charge of claims. 

The Norwich Union Indemnity is extremely 
fortunate in the officers it has appointed. All 
of them are young, aggressive executives who, 
nevertheless, are thoroughly experienced in the 
insurance business and are specialists in the 
various phases of the company operation over 
which they will have control. In addition, they 
are entirely familiar with every detail of the 
company’s business, having been with it while 
it was still working jointly with the Phoenix 
Indemnity. They already possess the confidence 
and esteem of the field men and employees and, 
consequently, preliminary work of adjustment, 
often occupying several months, will not be 
necessary. 

H. P. Jackson, new president of the Nor- 
wich Union Indemnity, was vice-president of 
that organization and of the Phoenix Indem- 
nity under the old regimé. He was born at 
Bar Harbor, Maine, in 1889 and was educated 
in the public school at Montpelier, Vt., subse- 
eraduating from Dartmouth College 
\.B. degree. 
in the newspaper business, he joined the Ameri- 
with it until 
1914, when he left to go with the New Eng- 


quently 
in 1910 with an After one year 


can Fidelity Company and was 
land Casualty Company. He became connected 
with the New York City office of the Zurich 
in 1916 and, in 1917, joined the Hartford Acci- 
dent & Indemnity. 
France and Germany, as a first lieutenant of 


Two years of service in 


infantry with the 42nd Rainbow Division in 
the World War followed this, and then Mr. 
Jackson returned to the Hartford Accident & 
Indemnitv and remained with it from T1919 to 
\pril, 1e21, when he entered the service of the 
Norwich Union Indemnity as superintendent of 
claims. He shortly became assistant secretary 
and then vice-president in charge of produc- 
tion. When the Phoenix Indemnity was or- 
ganized, Mr. Jackson was made assistant secre- 
tary of that company and, later, was appointed 
Vice-president. Mr. Jackson is married, has 


two children, lives at Montclair, N. J., and is 


a member of the Delta Tau Delta fraternity, 
the Dartmouth Club of New York and the 
North Jersey Country Club. 
Vice-president and Treasurer H. L. Callanan 
began his insurance career with the American 
Baltimore in 


Bonding in 1907, advancing to 


the post of cashier. In 1912, he joined the Fi- 
delity & Deposit as cashier and then, in I915, 
went with the Hartford Accident & Indemnity 
as chief accountant. He came to the Norwich 
Union Indemnity as assistant treasurer in 1920 
and in 1923 was chosen treasurer of that com- 
He will 
statistics 


pany and of the Phoenix Indemnity. 
have charge of accounts, audits and 
for the Norwich Union Indemnity. 
Vice-President F. P. Stanley, in charge of 
production, is one of the best-liked field execu- 
tives in the country and has been superintend- 
ent of agencies for the Phoenix and the Nor- 


wich Union Indemnity. He is thoroughly fa- 








H. P. Jackson 


miliar with every detail of home office and out- 
side work as it affects business production and 
has an enviable record as an organizer and 
director of field forces. 

Secretary H. L. Kidder started in the insur- 
ance business with the Massachusetts Employ- 
ers Assurance Association and then joined the 
United 
various departments of that company: 
After about ten 


States Casualty, where he served in 
finally 
becoming assistant secretary. 
years with the United States Casualty, he joined 
the Norwich Union Indemnity in 1922. Experi- 
enced in all branches of home office administra- 
tion, he specializes particularly in workmen's 
compensation and public liability underwriting 
of all classes. 

CA. 
vantage of 7 years’ brokerage experience, after 
New York 


Three years 


Barkie, assistant secretary, has the ad- 


which he became manager of the 
office of the Centinental Casualty. 
later, he joined the Metropolitan Casualty as 
executive special agent and, after 4 years of 
this service, joined the Norwich Union Indem- 
nity in 1920, organizing and becoming superin- 
tendent of the accident and health department. 
Assistant Secretary Paul H. Guilfoil, 
will have charge of claims, was graduated from 
Trinity College with an A.B. degree in 1908, 
taking an A.M. in 1909. Entering into a study 
of law, he graduated from Columbia University 


27 


who 


in 191t and for the next year was with the 
legal department of the Travelers in New York. 
During 1912 and 1913 he was actuary for the 
Workmen’s Compensation Publicity Bureau and 
then became claim manager for the Employers 
Mutual. From 1916 to 1918 he was examiner 
for the Globe Indemnity in New York City 
and then joined the Hartford home office of 
the Travelers as supervising adjuster. In 1924 
he came to the Norwich Union Indemnity as 
manager of claims. 

The Norwich Union Indemnity is a company 
that has progressed conservatively, yet steadily, 
and has won an excellent reputation for fair 
It has 
a capital of $50c,o00 and a net surplus of 
$560,973. During 1925 it had an earned under- 
writing income of $2,563,924 and losses in- 
curred of $1,253,630. from 
was $113,952 and there was an increase in sur- 
Total admitted assets as of 
1925, were $3,412,964 and the 
volume of premiums during 1925 amounted to 


* Sy 
$2,083,571. 


dealing with agents and policyholders. 


Gain investments 
plus of $85,732. 


December 31, 


CASUALTY UNDERWRITERS DINE 

H. B. Quinn Will Probably Succeed H. V. 
Smith as President of Insurance 
Society of Philadelphia 

PHILADELPHIA, PENNA., March 1.—The third 
annual banquet of the Casualty Underwriters 
Association of Philadelphia was held at the 
Down Town Club in this city, February 24th, 
at 6:30 in the evening. The speakers were: 
Lt. Col. the Hon. Edward Digby Stuart, gen- 
Threadneedle Underwriters, 
Lloyds, London; Harold V. Smith, vice-presi- 


eral secretary, 


dent, Franklin Fire Insurance Company; M. S. 
(Beau) Bowman, president, M. S. Bowman & 
Company; H. B. Quinn, of the Maryland Cas- 
ualty Company, acting as toastmaster. 

When Vice-President Smith, of the Franklin 
Fire, made his address, he announced that Mr. 
Quinn, the genial toastmaster of the evening, 
had been selected to succeed him as president 
of the Insurance Society of Philadelphia. The 
announcement was received with delight; and 
while the time of election is a little far off, 
Mr. Quinn was assured of the hearty support 
of the casualty men present. 

Musical 
furnished by Thomas H. Morris, local manager 


entertainment of the evening was 
of the Georgia Casualty Company, and Maurice 
Patton, counterman for the Crawford-Miller 
Company here. 
Something New in Fake Accident Claims 
Something new in the line of fraudulent ac- 
cident claims turned up in New Jersey recently. 
Many years ago an employee working as a 
brakeman on a railroad, had a small piece of 
steel embedded in his right eye as the result 
of an accident. He collected damages at the 
Two years after this, he adopted the 
expedient of railroad 
trains and trolley cars and dropping an electric 
bulb when none was looking. He would then 
allege that a piece of the glass had lodged in 
his eye and would seek damages from the com- 
It is said he got about $8000 this way. 


time. 


standing in crowded 


pany. 
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Manufacturers’ Liability Insurance Co. 


Manufacturers’ Liability Insurance Company Bldg. 


37 Montgomery Street, Jersey City, N. J. 
BALANCE SHEET, December 31st, 1925 


Assets: 
ON OTTO Oe $340,000.00 
DGorteawe Loans................... 63,500.00 
Market Value of Bonds and Stocks 1,016,900.00 


Cash on Hand and in Banks....... 347,932.02 
Premiums in Course of Collection. 443,366.78 
Bills Meceivable................... 7,330.86 
Advances to Employees. . mre 999.81 
Manufacturers’ Hospital Service. . 5,294.04 
Accrued Interest.................. 14,591.71 
Wee Gieer Aoeets...............5055 9,342.09 


ee $2,249,257 31 
Less Non Admitted Assets: 








Liabilities: 

Reserve for Unpaid Losses........... $812,467.85 
Reserve for Unearned Premiums..... 481,446.33 
Reserve for Commissions............ 26,495.26 
Reserve for Taxes. . 22,082.18 
Reserve for Accounts Payable. . 3,318.65 
Reserve for Reinsurance............. 11,189.08 
Capital Stock.......... $500,000.00 
ee 260,401.69 760,401.69 

$2,117,401.04 


Premiums in Course of Collection 


a 
Bills Receivable.............. 


Advances to Employees. . 


Manufacturers’ Hospital Service .. 
Total Admitted Assets...... 


SURPLUS TO 1925 
POLICYHOLDERS | 1926 _. 


ees ¢ $118,231.56 
cone 7,330.86 


999.81 
5,294.04 131,856.27 





pik tyes Sok goatee $2,117,401.04 


s+ © » © « » Bee 
760,401.69 
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Real General Agency Contracts Direct 


with the 


Philadelphia Life Insurance Company 


The COMPANY 


Pays dividends at end of first year on 
participating policies 

Issues non-participating policies 

Issues insurance on children one day old 
and up. 

Issues insurance on women at same rates 
as men. 

Pays 42% interest on policy proceeds 


left with the Company. 


Gives a General Agen Contract with 
excellent first year and renewal com- 
missions. 


Sees that the Sub-agent is fully 
protected. 

Co-cperates completely with the field 
DPOree:. 

We have General Agency openings through- 
out states in which we are lic nse 

Write us at Home Office and our Su 
visor for your State will get in to 
with you. 


J 


‘ 
per 
ouc h 
Agency Department, 


PHILADELPHIA LIFE INSURANCE CO., 
111 N. Broad St., Philadelphia, Pa. 











Indianapolis Life 
INSURANCE COMPANY 


Growing Steadily 
1925, Company’s Biggest and Best Year 


Insurance in Force—De- 1925 $55,000,000 .00 

cember 31, 1924 46,628,000 .00 
GRIN: 656 ee $8,372,000.00 

lo a a ae Se Ua 1925 $5,475,000 .00 


1924 4,612,000 .00 
$ 863,000.00 


. *q* . GAIN 
Reserves, Liabilities, and other 


BRS acon Sct eet es es $5,050,000 .00 
Admitted surplus.... 340,000 .00 
Death Claims (Percent of 
expected 40:5)...........1925 $196,894 .71 
Death Claims (Percent of 
expected 42.7).. .1924 171,954.77 


Dividends to P olicyholders. . 1925 $194,963 .11 
1924 160,504 .44 

IN 6: di 55-5 oasis sade aaa eb: $ 34,458.67 
Total Paid to Policyholders.1925 $494,218 .10 
1924 413,235 .26 


MIEN ous oa casts ee ee ee $ 80,982.84 
Premium Income.......... 1925 $1,541,566 .98 
1924 1,331,342 .52 

COMIN kage tals bE $ 210,224.46 
Interest Income........... 1925 $261,888 .16 
1924 226,129 .47 

RINNE 2 carsiararatee whch Stee es $ 35,758.69 
MOEA IN CONIC ss a0c5.s<5.00< ob 1925 $1,885,319 .48 
1924 1,619,825 .60 

ORIN oo saa ss tcamnrcmewereeees $ 265,493.88 


Operating in Indiana, Illinois, Michigan, Texas, Ohio, 
Minnesota, Iowa, and Florida. 

Attractive Agency connections direct with Home Office 
Address: Frank P. Manly, President, or Joe C. Caperton, Agency Mgr. 
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CHECKING CRIME 


National Commission Appoints In- 
vestigation Committee 


NEWTON D. BAKER IS CHAIRMAN 


Boston Chamber of Commerce Approves 
Report on Study of Situation 

Notable activity in the business of checking 
the crime wave in this country has peen ob- 
servable during the past week. F. 
Davison, chairman of the National Crime Com- 
mission, has appointed a special committee to 
study the causes of crime. Newton D. Baker, 
former War, has 
chairman of the group and the following mem- 
bers are included: Dr. Ernest M. Hopkins, 
president of Dartmouth College; Leonard P. 


Trubee 


Secretary of been made 


Ayres, vice-president of the Cleveland Trust 
Company; Dr. John H. Finley of The New 
York Times; Walter Lippman of The World; 
Ralph Hayes, director of the Community 
Trust of New York: Mrs. Carrie Chapman 
Catt; Mrs. Florence Kelley, secretary of the 
National Consumers League; Miss H. J. Pat 
Herman M. Adler, Chicago 
psychologist, and the Rev. Edmund A. Walsh 


terson; Dr. 


of Georgetown University. 

In an announcement dealing with the ap- 
pointment of the committee, Mr. Davison re- 
viewed, the necessity for the work and _ said, 
in part: 

If the problem of the prevalence of crime 
is to be successfully attacked it must be by 
the co-operation of all the agencies which in- 
fluence and mould the mind and character of 
men with those most specialized agencies which 
aid to repress wrong impulses or correct 
wrongdoing. 

In Massachusetts, a report of the commit- 
tee on municipal and metropolitan affairs of 
the Boston Chamber of Commerce has recom- 
mended that the legislature establish a com- 
mission to investigate the crime problem; that 
law changes be referred to the Judicial Coun- 
cil; and that the organization of a citizens’ 
administration be con- 
The committee report has been ap- 
proved by the members of the Boston Cham- 
her of Commerce, and it is pointed out that 
crime affects the business man even more than 
it does the ordinary citizen because of the 
economic loss caused thereby and because of 


association on crime 
sidered. 


its influence on the reputation and standing 
With regard 
to the difficulty of the work involved in check- 
ing crime, report 


ot any particular community. 


the committee says: 


The problem is four-fold: the prevention of 
the criminal, the apprehension of the criminal, 
the prosecution of the criminal and the punish- 
ment of the criminal. 


Echo of Interstate Casualty’s Troubles 


St. Lours, Mo., March 2.—The activity of 
St. Louisians in the frenzied financial affairs 
f the defunct Interstate Casualty Company. 
the American General Indemnity Corporation of 
St. Louis and the Citizens Trust Company of 
Gorin, Mo.. 
bal, Mo., 


0 


were aired in the Court at Hanni- 
during the trial of Jerome B. Mc- 


Cutcheon, charged with assenting to receiving 
a deposit when knowing the bank to be insolv- 
ent. Mr. McCutcheon was a director of the 
bank. The date of the questioned deposit was 
July &, 1924. The bank was closed on July 
30, 1924. 

Testimony brought out that Mr. McCutcheon, 
who started his career as an undertaker at 
Canton, Mo., and progressed to St. Louis, Mo., 
via Quincy, Ill., had acquired control of the 
\merican Corporation of 
St. Louis and the Interstate Casualty Company 


General Indemnity 
of Birmingham, Ala., merging the companies. 
All this was done with comparatively little capi- 
tal. 

The Interstate Casualty Company is now in 
Reports of Charles G. 
Revelle, receiver, filed with the United States 
District Court in St. Louis, showed an appar- 
ent impairment of capital of $532,885. 


process of liquidation. 


Fred S. James & Company Get Globe 
Indemnity 

Fred S. 
pointed general agents for Chicago and Cook 
county for the Globe Indemnity Company for 
fidelity and surety lines. The agency, which 
has represented the American Surety Company 
in ‘Cook county for several years, will have 
facilities. 
Arthur G. Santen has been appointed an asso- 


James & Company have been ap- 


full underwriting and reinsurance 
George S. Haskell, manager of the 
bonding department. Mr. Stanten has been 
connected with Conkling, Price & Webb of 
Chicago and Marsh & McLennan at Minneap- 
olis, and is at present treasurer of the Chi- 


ciate of 


cago Surety Underwriters Association 





-— 


Bankruptcy Results from Auto Accident 
Claim 
Miss Anna Romaine, of Newark, brought 


for injuries received 
f John Fider, 
Judgment was obtained by 


suit for $3000 damages 
when struck by the automobile « 


of the same city. 
default and, Mr. Fider having practically no 
assets, he was lodged in jail. The car was 
driven by Mr. Fider’s son, John, Jr., and the 
father was held liable. His detention left a 
wife and six children and, subse- 
quently, a Federal judge held that his incarcera- 
tion was illegal and he was released. Mr. 
Fider filed a petition in bankruptcy, in which 
assets were given at $50; the value of the car 


destitute 


causing the accident. The injured party, Miss 
Romaine, was enjoined from bringing further 
action. 
would have taken care of the injured party and 


court Adequate automobile insurance 


would have prevented the bankruptcy of the 


car owner. 





CLAIMS EXECUTIVE 
DESIRES POSITION 

Adjuster, 16 years’ experience handling Casualty, Fire, 
emi general adjustment, desires to make a change. Both 
home office and Branch Office experience. ey. 

At present employed in eastern U.S. Qualifications A1; 
very best of references. 

Address Box 2, care THE SPECTATOR. 














INCREASES CAPITAL 


American Credit Indemnity Adds 
$225,000 


9000 NEW STOCK SHARES 


$225,000 Also to Be Put to Surplus—Ac- 
tion Authorized in 1923 

Sr. Louts, Mo., February 27—The Ameri- 
can Credit Indemnity Company of this city 
will soon increase its capital from $775,000 to 
$1,000,000 and add $225,000 to surplus. This 
will be done by issuing 9000 additional shares 
of stock, par value $25 per share, to be sold at 
$50 a share. The new stock must be paid for 
by March 13 and present stockholders will be 
given the opportunity to purchase in propor- 
tion to their holdings at this time. 

The present capital increase of the Ameri- 
can Credit Indemnity goes back to December, 
1923, when an increase in capital from $350,- 
000 to $1,000,000 was authorized. The sum 
of $350,000 was added at that time by declar- 
ing a stock dividend of 100 per cent and the 
remainder was to be added as the directors 
saw fit. Of the $300,000 remaining treasury 
stock, $50,000 was sold in 1924, $25,000 in 1925 
and the rest will now be disposed of. 

The American Credit Indemnity has notified 
the officials of the St. Louis Stock Exchange 
that the company will shortly make applica- 
tion to list 9000 shares of additional common 
stock on the exchange. The company now has 
31,000 shares listed. The stock of the com- 
pany pays $4 annually in dividends. 

The new stock will be sold to present stock- 
holders on the basis of $50 a share in propor- 
tion to their present holdings. The stock has 
been held in the treasury of the company. 

Recent quotations showed the stock held at 
$55 a share. It has not gone below $53 a 
share this year. 

Says Race Mingling Is Responsible for 
Crime Wave 

At a meeting of the Philadelphia Foreign 
Policy Association, held in that city last week, 
Dr. William McDougall, psychologist of Har- 
vard University, said that crime waves in this 
country were the result of racial intermingling 
which causes a weakening of traditions that 
would, if remaining distinct, tend to preserve 
law and order. “As it is,” said Dr. McDougall, 
“the one great blot on American life is the ex- 
traordinary tide of crime. Its root cause is 
the enormous intermingling of traditions here.” 


Auto Insurance Temporarily 
Shelved in Virzinia 

RICHMOND, VA., March 2—The Virginia 
Senate has rejected Senator Smith’s bill, pro- 
viding for a commission to study compulsory 
automobile insurance and report to the 1928 
legislature, and the movement in the State is 
consequently dead for another two years, ex- 
cept for a bill which is pending in the legis- 
lature which would require owners ot “drive- 
it-yourself” cars to carry liability insurance. 


Compulsory 
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THE DEMAND FOR AN OUTLET FOR CATASTROPHE AND EXCESS REINSURANCE 
.OF WORKMEN’S COMPENSATION, LIABILITY AND OTHER CASUALTY LINES 
IN AN AMERICAN COMPANY HAS BEEN MET BY 


American Re-Insurance Co. 


242 S. 13th Street Philadelphia, Pa. 


Assets - - - - $4,700,216.33 
Capital - - - - 750,000.00 
Surplus - - - -  1,001,125.89 
Voluntary Catastrophe Reserve 500,000.00 
Reserves - - -  2,449,090.44 


RE-INSURANCE ONLY 


Specializing in Workmen's Compensation, Catastrophe and Excess Liability Treaties 
Competing with no direct-writing Insurance Company 
Qualified before U. S. Treasury and Licensed by Principal States 
Financially Strong Conservatively Managed Liberal Contracts 
CORRESPONDENCE INVITED 














i HAMPTON ROADS 


FIRE 4» MARINE 
Insurance Company 


NORFOLK, VIRGINIA 


Address Home Office For Agency Connection 


si1ENR~ G. BARBEE JAMES A. BLAINEY GEORGE A. MoRrIN, 
President Vice-Pres. and Managing Under. 
Secretary Fire Depé. 


PENNSYLVANIA 
CASUALTY COMPANY 


LANCASTER, PA. 


Has openings for Progressive General and District Agents 
to handle all forms of Health and Accident Insurance. 


PENNSYLVANIA MARYLAND 
OHIO DISTRICT OF COLUMBIA 
NEW JERSEY DELAWARE 


Executive Offices 


COMMONWEALTH BLDG., PHILADELPHIA, PA. 



































Evidence of Progress 
in 1925 


25% INCREASE IN PAID FOR BUSINESS 
OVER LAST YEAR. 


40% INCREASE OVER LAST YEAR’S 
GAIN, IN INSURANCE IN FORCE. 


. The Connecticut Mutual 
Life Insurance Company 


Hartford, Connecticut 
1846 1926 



































To Casualty Insurance Executives 
Cut Premiums--Not Rates 


Two-thirds of United States Auto 
population is yet to be insured. 


Your agent and broker can get this business if you 
will co-operate with him by supplying each with a 
copy of 


“CUTTING THE COST OF AUTO 
INSURANCE IN HALP” 


By HERMAN A. BAYERN 
Specialist in Automobile Insurance 


It Tells the Whole Story, $1.00 


Possession of this book will enable them to sell some of the 
uninsured automobile owners, to successfully meet competition 
with mutual or cut-rate companies, and convince those who are 
insured to increase their limits of liability coverage. On back 
of each book is imprinted your advertisement. 
Messrs. Phillips, Leibell & Fielding, 
attorneys-at-law, New York, say: 

‘The booklet is very well written and undoubtedly 
should be of considerable value. Accept our compli- 
ments for its neat appearance and extent of the informa- 
tion contained in it.”’ 


$1.00 per copy 1000 copies—$490.00 
THE SPECTATOR COMPANY 


Insurance Exchange Publishers 135 WILLIAM STREET 
CHICAGO NEW YORK 





Thursday | 
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Casualty, Surety, Etc. 








European General Makes Strong 
Statement 
That well-known London the 
European General Reinsurance Company, Ltd., 


institution, 


which for 15 years has been transacting cas- 
ualty this 
makes a very strong statement as of December 
This shows that its resources in the 


reinsurance business in country, 


31, 1925. 
United States now amount to $10,563,337, an 
increase Of $525,000 during the year. While 
it maintains its surplus at the even amount of 
$1,500,000, the company has increased its vol- 
untary contingent reserve during the past year 
hy $328,000, such reserve now amounting to 
$930,704. This rightfully be 
claimed as a part cf the company’s surplus 
The principal other items among the 


sum could 


funds. 
liabilities are a 
fiability, $2,080,849. a reserve for liability and 


reserve for losses other than 


compensation losses of $1,057,670, and an un- 
earned premium reserve of $3,604,351, which 
latter indicates the considerable volume of busi- 


ness written in this country. 

The United States branch of the [uropean 
General owns investments valued in the aggre 
gate at $0,233,454, and which are classified as 


follows: Government bonds, $2,520,840; rail- 


road bonds, $2,801,415: pubiic utility bonds, 


$1,486,520; miscellaneous bonds, $463,115; 


railroad stocks, $246,920; public utility stocks, 
$84,750; miscellaneous stocks, $370,895: mort- 
gages, $1,250,000. Other assets include prem- 
$1,029,359; interest accrued, 
$114,€06, other 


It will be observed 


jums outstanding, 
$121-917: 
items amounting to $64,Gor. 


cash, and minor 
that the company’s assets are conservatively in- 
vested and in such form as to be readily avail- 
able to meet any possible emergency. 

The United States business of the European 
Reinsurance Company 
and _ surety 
insurance and is managed by Fester, Fother- 
gill & Hartung of New York. They are alse 
United States for 
companies writing fire reinsurance in 
United States, and 
specialists in the important 


General embraces all 


branches of casualty, fidelity re- 


fore‘en 
the 
known as 
re- 


managers several 


are widely 
business of 
insurance. 


Meeting on Fidelity and Surety Acquisi- 
tion Cost 
At the conference on fidelity 
acquisition costs, called by Insurance Superin- 
tendent James A. Beha of New York and held 
in New York city on Thursday of last week, 
Mr. Beha in effect 
are too high. It is up to the company execu- 
T only wish 


and surety 


said: ‘Acquisition costs 
tives to do something about it. 
to point out the 
Final adoption of some definite plan for secur- 
ing the desired result was left up to the com- 
Pany men Mr. 


monttory speech, left the meeting. 


need for remedial change.” 


and Beha, after his brief ad- 


Casualty and Surety Club Meets 
The Casualty and Surety Club of New York 
will hold an informal dinner to-night at the 
Drug and Chemical Club, New York city, at 





which the principal speaker will be State Sen- 
ator Charles E. Russell of Brooklyn. 

The Casualty and Surety Club has the fol- 
lowing dates and events on its calendar for 
the coming months: Informal dinner, April 
22; Spring Golf Tournament, June 8 or IT; 
Iall 





Golf Tournament, September 14 or 17; 
annual dinner, November 4, and Christmas 
Party, December 28. 

Manufacturers Liability Shows General 
Increases in All Lines 

For the year 1925, the Manufacturers Lia- 

bility Insurance Company of Jersey City, 

N. J., reports the following facts and figures 

relevant to its financial condition. The pre- 


mium, income for last year amounted to $1,- 
534,188, against that of 
to $1,452,500. 


1924, which amounted 
The losses incurred during 1925 
$885,552, $1,208,427 in 
underwriting 


amounted to against 
The 


1925 amounted to $676,573, against ex- 


1924. expense incurred 


during 
penses incurred for 1924 of $747,854.  Per- 


centage of underwriting expense to premium 


earned of 27.99 per cent in 1024, decreased to 
1925. 

The surplus as reported by the 
1924, 
whereas, the surplus as of December 31, 1923, 


25,01 per cent in 
company on 
$181,844, 


December 31, amounted to 


amounted to $260,402. The loss ratios of the 
various lines of business written by the com- 
pany show a decrease in practically all lines. 

The premium income of the company is rap- 
idly increasing and there is every reason to 
helieve that its premium writings for the year 
the 
approximately a million dollars. 


1926 will exceed those of year 1925 by 


Health and Accident Underwriters in 
Silver Jubilee Session 
(Continued from page 3) 

success is due largely to a willingness to work 
and a willingness to save and that no genuine 
success is achieved other than by hard work. 

A successful business man today is also a 

student of economies and has ideals. In clos- 
ing, he stated that if the men of the present 
generation have high ideals it will be easier for 
the future generation, just as it will be harder 
for them if the men of today have low ideals. 
National 
Life and Accident, stated that Mr. Shorts’ ad- 


Vice-President Thompson, of the 
dress was one of the best he had ever heard 
from the floor of the convention and suggested 
that it 


should be published and sent to all 


agents and also distributed to the public. 
The Tuesday afternoon session closed with 
an address by George W. Young, Jr., mana- 


ger, claim department, Inter-State Business 
Mens Accident Association, on “The Old, the 
New.” He stressed the code of ethics of the con- 


vention and said, “we sell our promise to pay. 
It is an abstract thing, a delicate thing, a com- 
With each of these 


promises goes a bit of our reputation: thus it is 


plex thing, a fragile thing. 
that we place our very ‘reputations in the hands 
of the men who market our promises to the 
public, our agents. Some of them we trust im- 
others we cannot. We are careless in 
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plicitly 





our selections, or we give them too little train- 


ing, and so it is that while we bow in worship 
to the god of production, we hear the frag- 
ments of ‘our beautiful vases crashing to the 
Isn't this, he asked, one of the big jobs 
He further 
said we must not lose sight of the fundamen- 
tals. We must not forget the moral need of a 
business ideal no more than the need of rules 


ground,” 
waiting for the new conference? 


for our golf game. The old conference was 


defensive. The new conference is constructive. 
Harmony must prevail or the structure will 
All the inherent love of the American 
will in 


suffer. 
business 
for the rules 


for clean sportsmanship in 


time create a universal respect 
of the game—our code of ethics. 

The conference dinner was held in the Italian 
garden of the Book-Cadillac Tuesday evening. 


Welsh the 


Jensen, of 


Lieutenant-Governor George 
talk and Austin FE. 
gave a humorous talk and R. M. Wade made a 


There was also a musical enter- 


gave 
main Lansing, 
few remarks. 
tainment and dancing. 


Ocean Accident Steadily Growing 

An inspection of the financial statement of 
the United States branch of the Ocean Acci- 
dent and Guarantee Corporation, Ltd., of Lon- 
don, as of December 31, 1925, reveals a steady 
and gratifying growth in the American busi- 
ness of that great, world-wide casualty insur- 
ance company, whose activities extend to every 
the 
branch operates in nearly every State. 


quarter of globe, and whose American 
Assets 
aggregating $21,158,799 are shown by its latest 
United States branch statement, an increase of 
$1,157,143 within a year, while the voluntary 
reserve for contingencies ($1,000,000) and sur- 
plus to policyholders now amount to $5,686,141, 
against $4,780,037 a year ago. The premium in- 
come in 1925 was $15,570,276, an increase of 
over $800,000 from that of 1924, and reserve 
fund increased more than $260,000 to the sum 
of $15,472,656. Since the establishment of its 
United States branch the latter has paid claims 
amounting to the huge sum of $74,600,000. It 
is manifest that the management of the United 
States branch intends to maintain its financial 
strength well abreast of the growing volume 
of its American business. The Ocean has re- 
cently moved into larger and more commodious 
quarters in the new One Park avenue building, 
New York, each floor comprising an acre, 
where special attention is given to the health 
A feature of the 
new quarters is a complete hotel kitchen equip- 
ment and a lunch seating 450, where 
lunches are served free to the company’s em- 
ployees. Charles H. Neely is the United States 
manager and attorney of this strong and pro- 


and comfort of employees. 


room 


gressive company. 


‘Etna Companies Begin Second Series of 
Agency Conferences 

The A&£tna_ affiliated 

nounced that plans have been completed for 


companies have an- 


their second series of two-day casualty educa- 
tional conferences to be held at agencies in 
cities as far West as Des Moines. 
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Prominent Agents and Brokers 


Actuarial 


Actuarial 











Representing 
Fire United States Fire National Fire of 
of New York of New York 
Automobile of i New Amsterdam 
ford York Casualty Co. 
Standard of New State of Penn. ity Company 
tof New of America 





York 
National Union of York 
Pitteburgh BROKERS’ LINES SOLICITED 





qe ee ee ew 
LEON IRWIN & CO., Inc., New Orleans, La 








COPELAND and COTHRAN 


CONSULTING ACTUARIES 


Southeastern Trust Building 
ATLANTA, GEORGIA 




















Actuarial 


GEORGE B. BUCK | 
ACTUARY 


Specializing in Employees’ 





Benefit and Pension Funds 
25}SPRUCE:ST. NEW YORK 
—— 














Established 1865 by David Parks Fackler 
EDWARDB.FACKLER WILLIAM BREIBY 


FACKLER and BREIBY 


Consulting Actuaries 


Audits Calculations Consultations 
Examinations aluations 
50 BROAD STREET NEW YORK 





Conservation Specialists 





The Otis Hann Company, Inc. 
‘‘Life Insurance Service’’ 
10 So. La Salle St. Chicago, III. 


References Covering Past 23 Years 


L. A. GLOVER & CO, 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 


29 South La Salle St., Chicago 











| 














MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


Bar Building, 36 W. 44th St. 
NEW YORK 





JAMES H. WASHBURN, F. A. I. A. 
CONSULTING ACTUARY 

LIFE INSURANCE—Ordinary, Intermediate, 

Group, Industrial and Special Classes 
WORKMEN’S COMPENSATION 
Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 

Cable Address: Gertract, New York 

165 BROADWAY NEW YORK CITY 





SAMUEL BARNETT 


CONSULTING ACTUARY 
INSURANCE LAWYER 


502 Forsyth Bldg. ATLANTA, GA, 


























Woodward, Fondiller and Ryan 
CONSULTING ACTUARIES 


Actuarial, Statistical and Accounting 
Service in All Branches of Insurance and 
for Pension Plans: Office Systems and 
Reorganization, 


75 Fulton Street New York 


E. L. MARSHALL 
CONSULTING ACTUARY 
Hubbell Building 
DES MOINES, IOWA 


Adjuster 

















DONALD F. CAMPBELL 
CONSULTING ACTUARY 


160 No. LA SALLE ST. Telephone State 7298 
CHICAGO 





T. J. McCOMB 
CONSULTING ACTUARY 


Colcord Bidg., OKLAHOMA CITY, OKLA. 





SANBORN & SLOAN, Ltd. 


AUTOMOBILE INSURANCE 
ADJUSTERS 


Anywhere in Province of Ontario, Canada 
401 ROYAL BANK BLDG., TORONTO, ONT. 























—— 


Statisticians 











A. SIGTENHORST, F.A.I.A. 
‘CONSULTING ACTUARY 


National City Bank Bldg., WACO, TEXAS 


F. M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 
BURNS & SPEAKMAN, Certified Public Accountants 


THE BOURSE PHILADELPHIA 














HAIGHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 
FRANK F. HAIGHT, President 
INDIANAPOLIS 


OMAHA DENVER DES MOINES 














ABB LANDIS 
CLARENCE L. ALFORD 


Consulting Actuaries 


INDEPENDENT LIFE BLDG. 
NASHVILLE, TENNESSSE 








Underwriters 
Statistical 
Bureau, Inc. 





We render complete statistical service and 
relieve you of the pressure of annual statement 
filing. 

We are also equipped to prepare cancellation 
and reinsurance schedules, or handle any job 
where the use of tabulating machines or comp: 
tometers is desirable. 


Phone: JOHN 1090 


50 John St. New York City 
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Miscellaneous Insurance 











The Origin of the Health and Accident 
Underwriters Conference 
(Continued from page 4) 

portionate increases in rates and were quite 

rsally adopted, and tended to stabilize the 

The fundamental basis is still in 

vogue. The so-called profit-sharing agency 

aaa 

contract was also submitted and many of the 


pro 
unive 
business. 


leading companies put it into practical use. 
Some are still using it in a more or less modified 
form. Aside from the features mentioned the 
three meetings were sort of “get acquainted” 
affairs and in that respect were helpful as they 
laid the foundation for a better understanding 
later to come. True, committees were ap- 
pointed and plans promulgated but aside from 
the “rubbing of elbows,” not much of a con- 
crete character was accomplished. There was a 
feeling of restraint and an undercurrent of 
distrust prevailing, especially among those who 
had met for the first or second time. 


CHANGES AND RE-ALIGNMENT OF Forces 
1900 brought many changes and in some re- 
spects a realignment of plans and forces. The 
monthly premium companies had builded bet- 
ter than they knew or then realized. Some 
had grown to substantial proportions with an- 
nual incomes running into hundreds of thou- 
sands, which in those days meant large .com- 
panies. A few at least had demonstrated that 
health insurance had arrived—to stay—that it 
could be and was being conducted with safety 
and beneficial results to the public. This lit- 
tle group of underwriters was gradually but 
surely educating the people in and creating a 
health The accident 
companies were forced to recognize this and 


demand for insurance. 


later to gladly embrace it. 


In 1900 the Continental Assurance, the 
Metropolitan Accident (both accident com- 
panies) and the Northwestern Benevolent— 


the largest of the group—merged under the 
name of the Continental Casualty, thus bring- 
ing the latter into the health insurance field. 
The United States Health and Accident was 
then capitalized, at time I became 
affliated with it. In the meantime the North 
American Accident had also gone on a stock 
basis and in 1901 established a health and acci- 
dent monthly premium branch under the able 
management of my old friend and former co- 
worker—H. A. Luther. During the same year 
and later other accident companies entered the 


which 


held and some few in their efforts for volume 
were not respecting the 
agents and business of the older companies. 


overly scrupulous 
This led to friction, bitterness and a more or 
less chaotic condition generally. Some of the 
companies kept a number of special men on 
the road trying to protect their business and 
to install new agents to replace those who had 
been induced to True. 


there was some retaliation when opportunity 


become “twisters.” 


offered but in the early stages of pirating the 
new concerns had but little that was open to 
attack and nearly everything to gain in the 
The 


memorable one for those who actively partic- 


‘ramble for business. period was a 





ipated in the defense of the transferring orgy. 
It was not uncommon on opening one’s morn- 
ing mail to find a number of agency resigna- 
tions, or more often letters from’ policyhelders 
that our former agent was transferring our 
risks to another company, though leading us 
to believe he was still in our employ and. pro- 
tecting our interests. Such proceedings cre- 
ated what might termed “professional 
twisters” who floated from one company to an- 
other, leaving wrecks in their trail and de- 
stroying public confidence. These the 
conditions prevailing in many sections when 
the conference was called into being. 


be 


were 


Albany Legislation 

ALBANY, N. Y., March 3.—In view of the 
fact that the legislature has adopted the 
Knight-Adler resolution calling for a legisla- 
tive in the 
State, it is likely but few of the scores of 
workmen’s compensation amendments pending 
in the two houses will be passed this session. 

A joint hearing of the Senate and House 
Labor committees took place this week for 
the purpose of considering these measures, 
especially the State fund bills, but it is improb- 
able that any of the will be re- 
ported from committee. 

Senate and House Insurance committees are 
at work passing upon measures awaiting their 
consideration, several of which, it is under- 
stood, are scheduled to be passed. 

The Senate has advanced to third reading 
Senator Nicoll’s bill incorporating the Guar- 
dian Life Welfare Trust. 


investigation of labor conditions 


measures 


Millers National Has Fiftieth Anniversary 

The Millers National Insurance Company of 
Chicago, IIl., celebrates its fiftieth anniversary 
this year. A volume compiled by M. A. Rey- 
nolds for the occasion tells the story of this 
mutual fire insurance company’s organization 
The 
ceived its charter by a special act of the Legis- 
lature of the State of 
1865, under the name of the Planters Insurance 
In 1869, the 
charter was amended, and the home office of 
In 1875, 


and growth up to today. company re- 


Illinois, February 16, 


Company of Springfield, Illinois. 


the company located at Chicago, III. 
the name was changed by the members to the 
Fidelity Fire Insurance Company of Chicago, 
Ill., and two years later to its present name, 
the Millers National 
Chicago, III. 


Insurance Company of 


Aetna Fire Adds to Publicity Staff 

Miss Mary O. MacMahon, formerly assist- 
ant advertising manager of Sage Allen & Co., 
Inc., 
stores, has been added to the publicity staff of 
the Hartford. 
Miss MacMahon has made a noteworthy suc- 


one of Hartford’s leading department 


‘Etna Insurance Company of 
cess in her special field of advertising, and 
brings a well balanced background of general 


advertising practice to her new work. 
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PLANS REORGANIZATION 


Jersey Department to Be Enlarged 
and Strengthened 


JOINT LEGISLATIVE REPORT 


Insurance Law May Be Revised—Urge 
Supervision of Fire Rates 

A complete reorganization of the New Jersey 
Department of Banking and Insurance has been 
recommended in the report of the joint com- 
mittee of the legislature of that State, which 
was submitted at a legislative meeting last 
week. 

The report shows that the committee, under 
the chairmanship of J. Henry Harrison, has 
carefully investigated the supervision of banks, 
insurance companies and building and loan as- 
sociations by the State, and its recommendations 
will tend to make insurance supervision in this 
State effective and a real protection to the pub- 
lic. 

The committee has held frequent 
since its first meeting on April third, 1925, and 
many persons prominent in the banking, insur- 
ance and building and loan businesses have ap- 
peared before it and have made their recom- 
The public was also invited to ap- 
Francis R. Stod- 


sessions 


mendations. 
pear before the committee. 
dard, former superintendent of insurance of 
New York, was employed as an insurance ex- 
pert. 

The report shows that notwithstanding the 
tremendous increase the business subject 
to supervision, and the fact that in 1925 the 
department collected $1,882,208 com- 
panies subject to its supervision, nevertheless 
It has not 


in 


from 


the department has been “starved.” 
had sufficient employees with which it might 
function effectively, the employees have fre- 
quently been underpaid, and the office quarters 
are entirely insufficient. As a result the effec- 
tiveness of the department has been correspond- 
ingly curtailed. 

The committee has recommended a complete 
reorganization. Though the department will 
continue to function under a commissioner of 
banking and insurance, it will be subdivided 
into three separate and independent divisions, 
each of which will be under a deputy. These 
three divisions will be the banking division, the 
insurance division, and the building and loan 
division. All present functions will be placed 
in ene of these divisions. 

Under the former system, the examining of 
banks and insurance companies was done un- 
der the supervision of the chief examiner who 
employed temporary examiners who were not 
on the State payroll. These examiners looked 
the institution 
Under the system recommended by the com- 
mittee, examiners will be appointed) who, in 
the first instance, will be paid by the State, 
institution 


to examined for their pry. 


after which the or 
examined will be billed the amount paid by the 
State. The further recommends 


that an actuary be employed by the depart- 


company 


committee 


ment. 
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ly Premium plan. 
Same Rates for Males and Females. 


Males and Females alike. 


of CHICAGO, ILL. 


B. R. NUESKE, President 











A Wider Field— 
An Increased Opportunity Because We Have 


Age Limits from 0 to 60. 


Policies for substantial amounts (up to $5,000) for Children on a variety 
of Life and Endowment plans, thus enabling parents to buy all of the 
Family’s insurance on the Ordinary, i. e. Annual, Semi-Annual or Quarter- 


0. G L. BUILDING Participating and Non-Participating Policies. 
Double Indemnity and Monthly Disability Income features for | | | [| 


Standard and Substandard Risk Contracts, i. e. less work for nothing. 


We have openings in Ala., Ark., Dela., D. C., Fla., Ga., Ill., Ia., 
Kans., Md., Mich., Minn., N. M., Okla., S. D., W. Va. 


THE OLD COLONY LIFE INSURANCE COMPANY =e fees.| | Merchants 


The Company has its Home Office in its own building at 166 W. Jackson Blvd. running through 
Quincy and Wells Street, right in the heart of Chicago’s Financial District. 


| 
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Now Licensed in Tennessee 


Men capable of building a 
strong agency organization are 
offered a real opportunity. 


Four Popular Selling Policies 
Which Meet All Competition 


The state will be divided into 
about four districts radiating from 
the following cities: 


MEMPHIS KNOXVILLE 
NASHVILLE CHATTANOOGA 


If preferred, territory can be 
arranged close to home. 

Write Home Office for particu- : 
lars. 


National Life Association 
DES MOINES, IOWA. 





























DISTINCTIVE PROGRESS 


“In great things, steady, consistent growth to meet the needs of 
the times, never slow, never hasty,—always forward to accomplish- 
ment.” 


The Mutual Life Insurance Company of New York 
America’s Oldest Legal Reserve Life Insurance Company 


The record and progress of The Mutual Life have been dis 
tinctive. and the notable changes and developments now mark- 
ing its history in meeting the requirements of increasing demand 
and a quickening growth are evolved from almost a century of 
experience and success. 

Policy contracts completely revised in 1925. New contracts 
attractive in appearance. phrased in every-day language “easy 
to read.’’ easy to understand and to construe. ‘They contain 
all the old provisions justified by experience and all the new 
warranted by science and by the knowledge of experience. 
Improved Disability and Double Indemnity Benefits—under 
new provisions. 

Salary Deduction (allotment) Plan of insurance now written 
by the Company. 

Children’s Insurance now written on standard forms. ages 
10 to 15. 

An increased Dividend scale in 1926—the sixth consecutive 
increase. 

A majority of policy loans granted locally at Managing 
Agency Offices. 

The Company writes all standard forms of insurance. Same 
terms to men and women. Age limits, 10 to 70, inclusive. 

A Company conservative for entire safety, but forward- 
looking and forward-moving in accord with the new spirit and 
new demand of the times. 


Those who contemplate taking up 
field work are invited to apply to 


THE MUTUAL LIFE INSURANCE COMPANY 


OF NEW YORK 


34 Nassau Street New York City, New York 











Sever 
with w 
its cor 
executty 
the hor 
restore 
was: ‘ 
does it 
vent la 
many fr 
ievhold 
knows 
he will 
compan 
a dista: 
vaged | 
would 
save it. 

This 
manage 
a conee 
We hay 
our sub 
judgme 
rary, 

Tn th 
agencie: 
fulness 
miums, 
light tl 
giving 
example 
sult, sor 
improve 

We ¢ 
turns fr 
to laps 


per cen 









ety 
the 
ter- 






aw eeuev ol 


21YO 380g 
“BPid [849peq 





~ 
9S 

eds of 
plish- 


Y ork 


any 
n dis 
mark- 
mand 
ary of 


tracts 
“easy 
yntain 
> new 
ience. 
under 


ritten 
, ages 
cutive 
aging 
Same 
ive. 


ward- 
it and 


York 




















LIFE INSURANCE 











SECTION 


DEVOTED TO 
EDUCATIONAL &? 


F'AGEN 





rf SALE | 
i ‘ i im 























Reducing the Lapse Ratio 


By THE HEAD OF THE CONSERVATION DEPARTMENT OF A 


Several years ago, and before the company 
with which the writer is connected organized 
asked = ant 


its conservation department, we 


executive of another company if he thought 
the home office were justified in attempting to 
restore lapsed policies. His thoughtful reply 
“No, I do not. 


does its utmost during grace period to pre- 


was: If the collecting agency 


vent lapse, the home office will not receive 
many replies to letters it writes to lapsed pol- 
icyholders. The chances are the policvholder 
knows the agent, perhaps personally, and if 
he will not heed the agent, he will ‘znore the 
company, who is a stranger to him, located in 
The 


vaged would be very small, and consequently 


a distant city. volume of business. sal- 
would not justify the expense of trying to 
save it.” 

This statement did not recur to us when the 
management of our company decided to make 
a concerted effort to reduce its lapse ratio. 
We have often recalled it since, however, and 
our subsequent experience does not support the 
judgment of our highly esteemed contempo- 
rary, 

In the first place, unfortunately, all of our 
agencies do net invariably exert the resource 
fulness they might in collecting renewal pre- 
miums. Faulty methods have been brought to 


ij ; 
ight through our conservation department, 


{ving us opportunity to utilize concrete 


examples in training our field man. As a re- 
sult, some of our branch offices show a decided 
mprovement in their collection systems. 

immediate re- 
‘urns from 30 per cent of the letters we write 


to lapsed 


We can account for almost 


policyholders. Approximately 3 


Per cent of them remit their premiums, and 


LARGE LiFt 


apply for revival without comment.  [xactly 


returned 


10 per cent of the letters we mail ar 

because the policyholders have moved with- 
out leaving forwarding addresses. We fol- 
low up these through the agent and, in some 
cases, finally reach the policyholders. \n- 


other 17 per cent answer our letters within 


a month's time. Beyond this time limit, we 


have not calculated the percentage of replies 
received, though we frequently hear from a 
policvholder several months after we have 
abandoned hope, and have closed our file. We 
have had a few replies as late as ten months 
and a vear after our first le‘ter was mailed. 

The year before we organized our conser 


vation department, our revivals represented 20 





per cent of our gain in insurance in force. 
Last vear, our revived business was a little 
over one-half of our gain. This might he 
taken to indicate our new business was smaller 
in proportion to cur old business than for- 
merly, but further examination of our. in 
surance statement reveals that our volume of 
revivals as measured against our mean insur- 
ance in foree last vear was on thirsl more 
than it was the vear before we onened he 
conservatt department. 

The moximum surrender charge of anv pol 
icv issued by our company is well under the 
two and one-half per cent of the face of the 
policy allowed by law in v States The 
average amount of our es is less than 
$3000. Taking these two facts together, and 
applying Moir’s theory, “that a sufficient sum 


should be deducted from the reserve of a pol- 


icy to enable the company to pay the expense 
incurred in providing a new and healthy pol- 
icvholder to fill the vacant place,” forfeitures 
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accruing to the company from its lapses could 


not possibly defray the replacement cost ot 


the volume terminated. Hence, the mainte- 
nance of our conservation department is amply 
warranted. 
\ SimeLte SystkmM cr HanpiinGc Lapses 
Instituted under the general supervision of 
the actuary, the routine of our conservation 
department is stripped down to utmost simplic- 
itv. Daily, as the policies are reported for 
lapse, we send a mimeographed form letter to 
attention to none 
We ask the 


tell us why he discontinued, 


each policyholder, calling 
payment, and expressing regret. 
policyholder to 
enclosing a postal card bearing name and num- 
her, thus making reply easy and convenient. 
Out appeal is focused on the idea that it is 
to the policyholder’s interest to revive. If no 
answer is received within two weeks, a follow- 
up form is sent. 

Although these forms are mimeographed, 
pone but a trained eye could. distinguish them 
letter. Name and 


inserted, and each is personally signed. 


from a typical address are 


Replies are treated individually, a dictated 





letter going to every J lievholder, and a copy 
to the general agent. Witheut descending to 
what is sometimes contemptuously denom- 


inated “Babbitry,” we endeavor to meet each 


plane. If a policvholder writes 
filled 


his personal affairs, we express svmnathy, 


e¢ 
on his own 


long letter, with irrelevant details 


' of 
ind 
sufficient cor- 
We 


bankruptcy, 


tell him we are glad he felt 


fidence in us to write so frankly. have 


received plaints of crop failure, 


divorce, fire and pestilence! In applying for 


a policy loan, one man gave the names of 
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three references to whom we might write 
for confirmation of his hard-luck story. Twos 
women have written that their husbands had 
deserted them. 

The personal touch in our answer, if not 
too intimate, we believe, engenders good will 
on the part of the policyholder. 

We try mainly to re-sell the policyholder 
the continuing necessity for protection, which 
we offer at more favorable terms under the 
old policy than he can ever obtain in the 
future, because of the difference in rate, and 
the equities already created by payment of 
previous premiums. He is referred to the 
general agent, and with the copy of this let- 
ter, we write the general agent, instructing 
him to communicate with the policyholder, out- 
lining a plan of revival, by way of suggestion. 
We believe the general agent through an in- 
terview can impart essential information as to 
values and privileges more successfully than 
we can by correspondence; and what is more 
pertinent, we aim to strengthen the bond of 


contact between general agent and_ policy- 
holder. We think our system furthers this 
end. 


THE IMPORTANCE OF ENCLOSURES 
We attach great importance to the enclo- 
sures mailed with the letters to policyholders 


Frequently, a well written brochure will com- 


mand more attention than a letter. Three 
leaflets from the pen of William T. Nash, 
and published by The Spectator Company, 


“Don’t Throw Away the Life Boat,’ “How 





OF NEBRASKA 


N. W. Cor. 15th & Dodge 
8TH FLOOR 


OMAHA, NEBR. 


E. M. SEARLE, Jr., President 
W. E. McCANDLESS, Vice-Pres 
Manager of Agents 
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Hopes Are Shattered,” and “Why We Don’t 
Live Forever,” present succinct, convincing ap- 
peals against the lapse evil. We invariably 


send the first named, “Don’t Throw Away 
the Life Boat,” to every delinquent policy- 
holder. 

An officer of another company makes 


unique use of Mr. Nash’s tracts, and with tell- 
ing results. Instead of writing a formal let- 
ter to the policyholder, he addresses him quite 
informally, saying that the leaflet 
was written by a personal friend of his, who 
no connection the insurance busi- 
ness. The pamphlet, of course, is to the point, 
driving home its lessons directly, and without 
Independent opinion seems 


enclosed 


has with 


waste of words. 
to be an impelling force. 


ANALYSIS OF CAUSES OF LAPSE 

Our analysis of policyholders’ replies has 
enabled us to tabulate the causes of lapses, as 
well as to deal with each case specifically. 
Known causes of discontinuance fall into six 
groups, divided into ratios, as follows: 51 
per cent, inability to meet payment; 24 per 
cent, oversight; 10 per cent, dissatisfied with 
rating, or because of a misconception of the 
policy; 5 per cent, alleged failure to receive 
notice of premium, or note; 5 per cent elec- 
tion of one of the non-forfeiture options; 5 


per cent, sickness. 


THE FINANCIALLY DISTRESSED POLICYHOLDER 

The preponderant portion of the company’s 
lapse problem is the financially distressed pol- 
icyholder. Regardless of the age of the pol- 
icy and the amount of reserve available, we 
first try to restore the insurance by collecting 
a part of the premium in cash, with an exten- 
“blue,” balance. The 


company’s minimum cash requirement is the 


sion, or note for the 
earned premium for the period the balance is 
extended, but if we can collect more than the 
minimum, we do so. The larger the amount 
that has been put into the policy, the greater 
the value the the 
likelihood of subsequent 


placed on insurance, and 


less lapse. 

Failing in this, when 
we trust the general agent’s judgment to select 
follow. 
the policy can be reinstated before extended 


reserve is available, 


the course to If it appears probable 
insurance expires, it is not customary to sug- 


gest a loan or lien Our follow-up system 


enables us to bring such cases to the attention 
of the general agent from time to time, un- 
til the 


lent to allowing the policy to continue under 


policy is restored. The dangers inci- 
extended insurance are always emphasized in 
the policyholder’s mind. 

If we resort to the reserve in order to re- 
A larger 
amount of our liens are repaid than our loans. 
this note pro- 
vides a fixed maturity, whereas the loan note 
with 


vive, we prefer a lien to a loan. 


I suppose is because the lien 


’ 


is only a “certificate of indebtedness,’ 
no definite obligation for repayment. 
When a loan is placed against a policy, our 
invariable practice is to encourage the policy- 
holder to borrow as small amount as possible, 
preferably only enough to cover the cost of 
30 
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reinstatement. The heavily encumbered pol. 
icy is a hot bed, nuturing subsequent lapse 
This is borne out by the experience of ever | 
company. 

When the loan papers are executed, we jp. 
press upon the policyholder that we will x. 
cept repayment at any time, in full, or in jp. 
stalments, with credit for the unearned interest 

If no reserve is available, and the policy. 
holder cannot make even a partial payment 
we urge him to communicate with the genera! 
agent as soon as he can do s0, telling him 
that we will then be glad to consider reyiyq, 
These letters have been fruitful of saving 
many second year lapses within from three t 
nine months after date of lapse. 


“OVERSIGHT” 


The policy which has lapsed through over. 
sight, or because of the policyholder’s failure 
to receive notice, presents no special difficulty, 
The large percentage of “oversights,” taker 
together with the alleged failures to receive 
notices, would seem to indicate a faulty sys. 
tem of notifying. However, this is not jp 
verity the case. A\ll first, or legal, notices are 
mailed from the home office. Unclaimed firs 
notices are followed up through the general 
agents. The company has a standardized ¢. 
ries of grace notices, used in all general agen- 
cies, besides which some of our general agents 
resort to personal letters and to telephone 
Finally, an examination of the histories 
of some of our policies will reveal that many 


calls. 


persons pleading oversight, or failure to re 
Our practice 
is merely to express regret, without arguing 
the point, and to tell the policyholder what 
steps to take in order to revive. Naturally, 
we do inspect these cases carefully, to detect 
errors which may have crept into the records, 
has been no 


ceive notice, are chronic lapsers. 


and to be assured that there 


change of address. 


GRIEVANCES 

Grievances against the company and its rep- 
resentatives, real sometimes, as well as imag: 
ined, come to the surface in 10 per cent of 
received by the conservation de- 
This opens the 
ourselves with the disgruntled. policy- 
holder. Whether he has just cause for com- 
plaint, or not, it is of equal importance to 
placate him. We always try to remember that 
molasses makes a better bait for the fly than 
vinegar. If we seem to incline to the policy- 
holder’s point of view rather than to that of 
the agent, it does not particularly disturb ow 
agents. All of them are pretty well schooled 
in our methods of diplomacy, and take no ex: 
ception to the mode of procedure. 

The company has operated a substandard 
department for several years. A common com 
plaint arises from the rating of the under- 


the letters 


partment. way for us to 


square 


average risk, although the policy was accepted 
at issue, and the premium paid. In some it 
stances, we have been able to offer a reduction 
in rate, subject to revival, either because # 
a change of occupation, or because of an im 


provement in physical hazard. This yields 2 
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considerable salvage. 
It is hardly necessary to say that some of 


this business would not have lapsed if the 
agent had maintained contact with 
his client, as, prior to lapse, he could have 
shown the possibility of obtaining more favor- 
able rating. We utilize all such instances to 
impress upon our field men the great impor- 
tance of keeping in close touch with their 


close 


policyholders. 

In other cases, it develops, due to various 
reasons, and occasionally for no patent reason, 
the policyholder has become dissatisfied with 
the plan of his insurance. Our wwillingness to 
consider making a change in the form of pol- 
icy enables us to hold some of this business. 


Wren THE INSURED ELects A Non-FoRFEITURE 
OPTION 

It nearly always proves difficult to revive 
insurance when the policyholder has elected 
to avail himself of one of, the non-forfeiture 
options. If he wants paid-up insurance, we try 
to show that he is reducing his protection at 
a time when it will be impossible to replace 
the amount given up for the low rate of pre- 
mium at which the original policy was writ- 
ten. If he has decided upon extended insur- 
ance, we usually point out the danger of tak- 
ing a chance on his future insurability. When 
the cash value is requested, we suggest a loan 
with the deduction of the 
Sometimes this suggestion 
is effective ; To reiterate a 
platitude, the fruit of policy loans is lapses. 


as an alternative, 
current premium. 
again it is not. 
Yet, in cases of this kind, we feel we are act- 
ing in the interest of the policyholder by in- 
ducing him to retain his protection as long 
as possible, even if it is for only a year. 
Sick POLICY HOLDERS 

Sickness as a cause of lapse is not a serious 
problem. In most cases, the illness is transi- 
tory, leaving no permanent impairment of the 
risk, and our custom is to send out revival 
papers, which include a health certificate to be 
executed at the policyholder’s expense, and to 
say we are willing to consider reinstatement. 
We lose very little business from this source. 

THE Poricy Loan EvIL 

Reverting to the subject of policy loans, ex- 
cept in the insurance company’s financial state- 
ment, they should be placed in the category 
of liabilities rather than assets. Every com- 
pany can profitably devote serious attention to 
the discouragement of policy indebtedness. 
Three Nash 
The Spectator Company, 


additional leaflets, published by 
‘Borrowing on Your 
Life Insurance,” “Borrowing from Mary,” and 
“Have You a Loan on Your, Life Insurance?” 
are valuable adjuncts to correspondence per 
Either of the 
appropriate to send to the policyholder when 
The last is 
with renewal interest 
and with letters regarding outstanding loans. 


The cost of this literature is trifling in com- 


taining to loans. first two is 


he first requests a loan. suitable 


to enclose and notices, 


Parison with its usefulness. 
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unlimited production. 


rights. 





Pittsburgh, Pa. 
General Agency of a Pennsylvania Company 
Territory unsurpassed and large enough for an 
Contract as good as the best, with exclusive 
Confidential communication invited from those 


with clean records and with ability to handle 
such an agency. Address 


Exclusive, care of THESPECTATOR 








INTANGIBLE RESULTS 
Our conservation department is amply justi- 
fied by its tangible accomplishments. Were 
we only able to demonstrate much smaller re- 
sults, we still that 
our efforts and the money outlay required to 


however, would believe 
operate the department are wisely expended, 
because through this agency we are cultivating 
Although 
no approximate evaluation can be made as to 
the extent of this, we have abundant evidence, 
both in numerous letters received direct from 
their verbal 


the good will of our policyholders. 


lapsed policyholders and from 
comments to our field men, that many of them, 
finding it impossible to continue their insur- 
ance, nevertheless appreciate our manifesta- 


tions of interest. 

Left to his own devices, the lapsed policy- 
holder is usually disgruntled, notwithstanding 
his failure to pay the premium was not the 
fault of agent. Although it is 
afmost inconceivable, the still 
prevalent that companies primarily desire to 


company or 
idea is widely 
insure lives, hoping that lapse will insure, and 
a profit will thereby ensure to the company! 
With this popular misconception existent, is it 
great wonder the lapsed policyholder believes 
he has been unjustly dealt with? It is not 
stretching the imagination to say he 1s likely 
to tell his neighbor, and an influence inimical 
to life insurance will gain momentum in the 
community, making it harder for the local 
agent to sell new business. 

Our conservation department, whether suc- 


cessful in bringing about restoration or not, 
leaves no ground for the individual policy- 


holder to doubt that he, rather than the com- 
pany, is the heavy loser by his failure to con- 
tinue his insurance, and that we earnestly 
desire him to do so. 


To Fit Every Man and Every Pocket-Bouok 

The adaptability of life insurance to human 
needs is well set forth in a new leaflet pub- 
lished by The Spectator Company entitled 
“To Fit Every man and Every Pocket-Book.” 
The front cover bears pictures of men of 
every type of physique, and also of various 
kinds of pocket-books, while the reading mat- 
ter on the inside pages tells the reader that 


Sed 


d/ 


fat men, thin men, tall men, short men, rich 
men, pocr men, salaried men and _ laboring 
men, those with big and little incomes, large 
and small bank accounts, fat and thin pocket- 
books, etc., can find life insurance policies to 
fit their every need. It also goes on to men- 
tion some of the services which life insurance 
salesmen render in fitting the policy to the 
man and to his income. It says that every man 
knows that he needs life insurance and that 
his problem is how much and what kind he 
can get for his money. The reader is advised 
to deal only with a company whose represent- 
atives practice the principle that “the interest 
of the policyholder comes first,” and the prob- 
lem is easily solved. The company or agent 
distributing the leaflet can have such inscrip- 
tion as is desired placed upon the back thereof. 
This unique and helpful leaflet sells at the 
following prices: Sample copy, ten cents; 50 
copies, $2.75; 100 copies, $5; 500 copies, $20; 
1000 copies, $35; 5000 copies, $140; 10,000 
copies, $265. = 


Sympathy as an Asset 
Sympathy is a valuable asset for the life in- 
surance agent, according to the view expressed 
by William Alexander, secretary of the Equi- 
table Life of New York, in his book entitled 
“The Prosperous Agent.” Concerning this sub- 
ject he says: 


The agent works almost exclusively for the 
benefit of widows and orphans. For the man 
whose home is mortgaged does not insure to 
protect himself, but to protect his family in the 
event of his death. Almost all business insur- 
ance is for the purpose of safeguarding the in- 
terests of wife and children. Seldom does a 
man insure to protect his business while he con- 
tinues to manage his own affairs. He insures in 
the interests of his family so that his business 
may be carried on, or liquidated on favorable 
terms, after his death. 

All this being so, it is obvious that sympathy 
will always be a valuable asset for the agent. 
It will enable him to understand and influence 
his customers. It will reveal his sincerity. It 
will enable him to read the thoughts of his 


prospects, and show them how their anxieties 
can be swept away. 

It will teach him how to win the confidence 
of wives. 

It will aid him constantly in extending his 
business and increasing his earnings. 
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Neurological Problems and Insurance 


3y FrepertcK L. HorrmMan, LL.D. 


Consulting Statistician, The Prudential Insurance Company of America 


Diseases of the nervous system have never 


received the extended consideration to which 


their importance, both as a cause of mortality 
and a cause of economic and social incapacity, 
entitles them. Their relative importance is best 
indicated by the statement that in the 


mortality from diseases of the nervous sys- 


1Q2T 


tem, including the organ of special sense, 


amounted to 122.5 100,000 of population, 


per 
which compares with 181.4 for all diseases of 


the heart and circulatory system and 107.1 for 


all diseases of the respiratory system. The 
major element in the mortality from diseases 
of the nervous system is cerebral hemorrhage, 
which accounts for a mortality of 80.1 per 


100,0c0, followed by general paralysis of the 


insane with a death rate of 6.3, and paralysis 
not otherwise specified with a death rate of 
6.2. Other f | 


nervous affections such as ence- 
phalites, simple meningitis, 





cerebral embolism, 
all 
have death rates of approximately less than 5 
Whether this type of cise 
less in 


thrombosis, epilepsy, brain softening, etc., 


per 100,000. ase is 


increasing or not is a matter more or 
view of unquestionable 


controversy in the 


effect of changes in the statistical classification 
of death 


deaths from other groups of diseases, particu- 


certificates and of a transfer of 


larly old age, to the more specific group of 


regards 


diseases of the nervous system. As 
cerebral hemorrhage and brain softening it is 


possible, however, to furnish some concrete 
data based on the entire mortality of the 
registration area for the three years 1900, 


1910 and 1920. It must be taken into account, 


however, that during these twenly vears the 
registration area has heen considerably 
enlarged. In 1900 the crude death rate for 
cerebral hemorrhage and softening was 76.3 
per 100,000, in 1910 it was &8.3, in 1920 it was 


97.3. Since these affections occur chiefly at 


the age of 35 and over, the mortality concerns 


primarily adults 


largely reoresented by the 


experience of ordinary life insurance com- 
panies. 
DEATH RATE FoR Groups 
The census returns do not indicate an in 


crease in the death rate from this group of 


diseases at ages under ==. But at 35 to 64 
the rate has increased, from 238.5 in 1900 to 
286.8 in 1910, being practically the same in 
1920, when the rate was 2%6.6. At ages 65 to 
74. however, the rate increased from =82.1 in 
1900 to 746.1 in 1010 and to 8288 in 1920. 
Finally at ages 75 and over the mortality in- 
creased from 1370.0 in 1000 to 1785 910 


and to 21465 in 1920. Waiving the question 
as to how far these increases in ac’vanced old 
age are the result of chanees in cl: ication 
or improved diagnosis, the increases are too 


pronounced not to be, partly at least, indicative 


of a real increase in the liability of our adult 





population to a larger liability of death from 


nervous dis more specifically cerebral 


eases, or 


apoplexy and softening. 


insanity for 


Reports cf State boards of 


different parts of the country indicate likewise 





a decided trend towards an increase in admis- 


This 


been subiected to 


material alsc has not heretofore 


sions. 
consideration and 
the 


ap- 


extended 


to critical analvsis. Here again much otf 
material available is in dispute in that the 


parent increase in insanity is alleged to be 


improved institutional 


this is the 


largely the result cf 
facilities. How far case is an 


epen quesion. 
In the combined ‘experience of industrial 
companies covering the peried 1910-20 the mor- 


tality from cerebral hemorrhage and apoplexy 


amounted to 62.8 per i09,000. This compares 
with a death rate cf 72.0 for cancer and of 
127.5 for organic diseases of the heart. 


All evidence of this nature, however, is sec- 
the of 


occa- 


ondary to much wider experience 


physiciens in general, who on countless 


sions have given expression to the point of 


view that mental disorders are on the increase. 


Such disorders do net require to manifest 


themselves necessarily in violence or in a com- 
plete breakdown of the mind, but may merely 
take 


the form cf mild affections, seriously 


however, contributing to cther and more dan- 


gerous organic disturbances. Immense proe- 


ress has been made in the treatment of mental 


diseases and it may he said that at the pres- 
ent time the chances of recovery are very con- 


siderably in advance over those of a genera- 


tion ago. The mechanism of body and mind 


is better understecd and more sympathetic 


being given 


as well as auelified treatment is 


to neurasthenic affecticns, which in fermer 
vears were often treated lightly. 

The city of New York is one of the few 
centers of populeticn in which neurclogical 
affections can receive proper attention in an 
institute ectahtished fer the purpose The 
Neurclogical Institute at East 67th street has 
recently made public the results of its experi- 


ence during the vear 1924 during which a total 


of 1216 


cases was treated, of which 833 
were male and 383 females The experi- 
ence divided inte organic diseases ¢ the 
nervous system, reveals injuries to the nerv- 
ou s system, endocrinopathies, psvchoneurosis, 
constitutional psychopathic states, mental 
deficiency, psychosis. There are also included 








in the experience quite a number of non-neuro- 
logical cases and finally some undingnosed 
cascs. Numerically the most j rt group 
that of organi the nervous sy 
em. This group includes teo large a variety 
of affections to be dealt with in det on. the 


But it clearly emphasizes the 
the 


treatment, while at the 


sent occasion. 


extreme complexity of modern highly 
specialized neurological 
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same time pointing out the supreme importance 
of such treatment during the very earliest mani. 
Of 


festations of mental disorders. consider. 


able importance also are the psychoneurosjs, 
This group includes anxiety nourosis, traumatic 


neurosis, —_ neurasthenia. 
This group in its 
rm is often productive of the 
It in- 
prospective 
requires for its 
sea skill 


found sense of natural sympathy but also ade- 


neurosis, hysteria 


psychasthenia and_ others. 


more sericus f 


type that leads to suicide and murder. 


cludes a considerable number 


juvenile delinquents. 1 ade- 


treatment not only and a pro 


quate instrumental facilities for examination 


and, care. 


Many Semitic CAsEs 
The question has often arisen as to whether 


foreigners are more Hiable to neurotic affec- 


country than natives. Unfortu- 


tions in this 


nately the ciassification of nativities in the re- 


port of the Neurolegical Institute is by coun- 
try of birth and not by maternal ancestry. 
Hence no particular significance can be at: 


tached to the fact that the large majority of 
the patients, or 963, were born in the United 
States. The question involved is whether they 
were born cf native born parents, of foreign 


bern parents, or, if so, of what foreign na- 


tivities. It is suggestive, however, that 190 
of the patients should have been born in Rus- 
There are reasons for believing that the 
Russian and Jewish population contribute an 
neurotic 


sia. 


: : , j 
exceptionally large proportion § of 
cases in modern medical experience, partic 
larly in the city of New York. 


Much information jis also. fur- 
nished hy statistics of operations performed in 


The total number of 


suggestive 


the sursical department 
operations was 148, of which 128 were opera- 


tions of the nervous The number of 


Ssvstem. 


operations of the brain was 88, of softening 


37 and of the peripheral nervous svstem 13. 
The Institute acquires a vast amount of use- 
ful information in connection with routine 


examinations. Thus the physical examination, 
height 


examination of hedy structure from the endo- 


aside from and weight, includes an 
There is afso an examina- 
and skeletal development. 
followed by a detailed 
eaxmiration and finally by a speciol examina- 


The psycho- 


crine standpoint. 


tion of muscular 


T his is neurological 


tion of the heart, lungs, eyes, ete. 
the various formal 


logical tests coysist of 


4 4 . ~ » face 
mental tests become more or ess 


which have 


since the war. In interpreting the 
f these psvchological tests the entire 
history of the case, including physical exami- 
nations, sc ‘ess and environmental fac- 

It is of interest in this 


longer 


tors, is consid 
cennection that over-emphasis is no 


placed upon heredity. 


} 
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With regard to endocrine disorders it is 
said that these play a part “sometimes slight, 
sometimes important, in many cases.” In some 
instances the indications are evident. In others 
«with pulryglandular disturbances or disease 
function the case is less clear cut. In still 
others where environment plays an important 
part it is not clear that endocrine imbalance, 
although present, plays a very important part 
in the entire situation.” It is pointed out that 
the management of these cases must be in- 
dividual in all instances. The latter obser- 
vation is of particular importance. It empha- 
sizes the truly extraordinary individual’ as- 
pect of neurological affections. No very gen- 
eral rule of procedure is likely to be of value 
both in diagnosis or treatment. The patient 
in all cases requires exceptional individual and 
sympathetic consideration. Hence the practical 
importance of an institute in which matters of 
this kind are dealt with in a highly special- 
ized degree. 

The foregoing 
upon the vastly larger problem of crime and 


observations bear directly 
social disorders. There is no question of 
doubt but that many criminals are mental de- 
fectives, due to neurotic conditions which if 
early disclosed might have led to remedial 
treatment and the prevention of social disas- 
ters. Modern life unquestionably exacts a 
victims. The 
enormous amount of stimulating mental sug- 


heavy and increasing toll of 


gestion poured into brains as yet but partly 
developed must needs lead to an unbalanced 
The fac- 
tors of mental discipline and self-control are 


mental condition in countless cases. 


neither encouraged nor properly developed. 
There is a persistent urge towards effort out 
of all proportion to the possibility of achieve- 
ment. 

How far the foregoing observations can be 
applied in life insurance is debatable. It would 


seem, however, that more attention might be 


given to latent mental disorders, whereas now 





Seventy-Five Years Ago 


the Massachusetts Mutual Life Insur- 
ance Company was organized by a group 
of men with unusual foresight. They 
conceived an organization that would 
create a personality of strength and 
friendliness, and conduct its affairs so as 
to win and hold the confidence of policy- 
holders 


During all these years this institution 
has faithfully maintained the spirit of 
service inaugurated at its birth. To-day 
it ranks with the best companies in the 
country and is known throughout the 
land as 


The Company of Satisfied Policyholders 


Joseph C. Behan, Superintendent of 
Agencies. 


Massachusetts Mutual Life 
Insurance Company 


Springfield, Massachusetts 
Organized 1851 
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most of the attention is concentrated upon or- 
more immediately 
upon premature mortality. It will be interest- 
ing to know whether mental and nervous 


diseases are increasing as a cause of death in 


ganic disorders bearing 


the experience of companies in operation tor 
In the experience of 
Division deaths 


a long period of time. 
the Metropolitan Industrial 
from cerebral apoplexy and hemorrhage have 
shown a tendency to decline, or to be specific 
from 69.2 per 100,000 in 1914 to 61.2 in 1924. 
How far this result is opposed to the facts 
disclosed by the reports of the Division of 
Vital Statistics of the Census for the entire 
rdgistration area is a question which cannot 
be answered without a thorough knowledge as 
to the method by which the Metropolitan death 
rates are computed. 

In view of the more or less conflicting na- 
ture of the data derived from our American 
experience it may be of interest in this con- 
nection to give the corresponding statistics 
for England and Wales. In 1914 the com- 
bined death rate for all diseases of the nerv- 
ous system, including the organ of special 
sense, was 154.0, which by 1924 had declined 
to 121.7. The mortality from cerebral hemor- 
rhage, apoplexy, etc., had declined from 72.2 to 
68.9. Deaths from general paralysis of the 
insane had declined from 6.1 to 4.0. Deaths 
from epilepsy had declined from 7.6 to 5.7, and 
deaths from neuritis and hysteria from 1.4 
to 06. The therefore, 
would seem to confirm the Metropolitan data, 


3ritish experience, 
which, however, are limited to deaths from 
cerebral, apoplexy and hemorrhage But as 
said before, a much more extended study of 
the whole problem is required before definite 
conclusions, one way or the other, will be 
justified.* But irrespective of the fact as to 
whether these diseases in fatal form are on 
the increase or not they are in all probability 
increasing otherwise, or in non-fatal form if 
reliance can be placed upon the extent to which 
such affections require increased institutional 
attention. It is certainly a subject to which it 
would be well worthwhile to give more ex- 
tended and careful consideration. 

*In contrast to the Metropolitan experience indi- 
cating a declining death rate from cerebral hemor- 
rhage and softening the latest United States Census 


figures show an increase from a rate of 90.4 per 100,- 
000 during 1923 to 92.8 per 100,000 during 1924. 


The actoal number of deaths in the Registration Area 
increased from 87,707 to 01,941. 
The Gateway to Contentment 

On the front of a new leaflet entitled “The 
Gateway to Contentment,” there is pictured, 
through two artistic iron gates, a beautiful 
home. The gates, when opened, disclose a 
message telling the reader how to reach the 
desired goal of contentment. It informs him 
that the gateway to contentment is open to 
every man, but it can be reached only by the 
pathway of duty, and goes on to speak of the 
natural or moral obligation which requires a 
man to provide for his loved ones—not only 
during his life, but throughout their lives. It 
further tells him that it is easy to accomplish 


this desired result, but says that there are 


30 





Peoples 
Life 
Insurance 
Company 


Frankfort, Indiana 


$3,483,201.42 on Deposit with the 
Indiana Insurance Department 


$375,907.67 Surplus Protection to 


Policyholders 


$40,000,000.00 


NEW STANDARD POLICIES, LOW RATES, 
DISABILITY CLAUSB, DOUBLE INDEM- 
NITY PROVISION, MONTHLY INCOME, 
GUARANTEED SETTLEMENTS. 


Insurance in force 


TERRITORY OPEN IN 


IND1ANA, OHIO, ILLINOIS, MICHIGAN, 
— TENNESSEE, TEXAS AND 


A tew top notch contracts to Insurance 
Producers with experience, character and 
ability. Address the Company. 











North American 
National Life 
Insurance 


Co. 


Omaha, Nebraska 


Under new management this 
company is making rapid prog- 
ress and is in position to offer 


liberal 
tracts. Our Disability Clause is 


General Agency Con- 


a wonderful sales closer. 


Address for further informa- 


tion: 


F. J. Uehling, President. 




















NEW POLICY 





Disability Benefits of 
$15.00 per $1,000.00 
Waiver of Premiom 













Broader Double 
Indemnity Clause 


Loans at end 
of 2nd year. 


The 
Manhattan Life 


Insurance Co. 
of New York 
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many who are daily neglecting their opportu- 
nities to make financial provisions for the fu- 
tures of their loved ones, and concludes by 
asking, “Are you, perchance, one of them?” 

There is space on the back of this excep- 
tionally effective leaflet for such an inscrip- 
tion as a company or agent distributing it may 
desire to have imprinted thereon. The prices 
of this leaflet, which is published by The 
Spectator 'Company, are as follows: Sample 
copy, ten cents; 50 copies, $2.75; 100 copies, 
$5.00; 500 copies, $20; 1000 copies, $35. 5000 
copies, $140; 10,000 copies, $255. 





The New Widow 
[To the Editor of THe Spectator] 

After finishing the within sketch I must ad- 
mit it looks crude, even to me. aside from 
the crude lines. 

But, I think any who see it will admit that it 
is not an exaggeration of the deplorable state 
of far too many of our American women who 
are stunned by the loss of their husbands, and 
the mighty problem of the future. 

In the picture you will note omission of 
notices of notes endorsed by the deceased— 
notice of current month's instalment on the 
sedan—the $75 fire insurance premium on pol- 
icy recently renewed—the ice and coal com- 
pany—the bank has not felt it necessary to 
mention, as yet, the little matter of $2160 that 
deceased owed them on his stock holdings— 
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In the States of 
Illinois, Michigan, 
Ohio and Missouri 

If You Can Interest Us, 


We Can Interest You. 
Let’s Talk It Over? 


Age Limit:—3 months to 60 
years. Plan:—Ordinary. Non- 
Participating. 


Providers Life 


Assurance Co, 
1530-32 N. Robey, 
Chicago, III. 


J. J. DUBOURG, Agency Manager. 
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stock that they fear will be of small value 
without deceased managing the company is- 
suing the shares, and the statement of his ac- 
count showing a balance of $3.68 will have 
the bank’s attention in due course. Protracted 
illness, without disability insurance, has a way 
of absorbing large stacks of currency. 

There was no room in the sketch for repro- 
ducing the wire from Jack, 18-year-old-son of 
dleceased, telling his mother that he was giy- 

(Concluded on page 42) 
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“T want men who will fight to the last ounce 
of blood there is in them,” said a successful 
agency manager recently in answer to the ques- 
tion: “What kind of men make the best life 
insurance salesmen?” 

‘If I have men who will fight for business 
as long as they can lift an eyelid and wiggle a 
little finger, I don’t care how much business 
they produce—I will back them to the last 
ditch. I want men who will fight as long as 
that and then still go on fighting. 

“T have no use for a quitter, the fellow who 
comes in and offers excuses for not selling. 
Once in a while a man reports that someone 
he called on was ‘Not ready to buy just yet.’ 
He might better not tell me that. Not ready 
to buy yet! Was ever a man ready to buy life 
insurance when an agent called on him! 

“I know by bitter experience that the man 
wich the greatest natural aptitude and talents 
for selling life insurance is not going to suc- 
ceed unless he is a scrapper—a man who can 
take a whole lot of punishment and still go on 
fighting—a man who can be groggy and game 
at the same time. 

“In my years of agency experience { have 
known men who were plumb licked but didn’t 
know it and who went on fighting for business 
day after day when they were really almost 








One of Illinois oldest and best 
companies. Organized 1897. 


Assets over $5,000,000. In- 
surance in force $116,000,000. 
Purely mutual. 


Full coverage contracts. Or- 
dinary Life — Installment — 
Double Indemnity — Term — 
20-Pay Savings. 


The best for the policyholder 
and agent. 


Operating in 20 States. For 


territory write today. 


AGENCY DEPARTMENT 
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Qualities That Make 


By WarNER BATES 


down and out. And never have I known one 
man who had the grit and determination to 
stick regardless of any condition and who was 
honestly sold on life insurance as a business 
bus that eventually he made a success of the 
game. 

“One of the biggest producers in my agency 
to-day illustrates this point very well. He 
tried to sell life insurance for two or three 
years and couldn’t make enough to keep his 
family. Finally, in desperation he quit and 
went anocher business to earn money 
enough to put him on his feet. When he had 
paid off his debts and made another stake he 
came right back to life insurance and within 
a few months was more than making a living. 
To-day he is rated among the million-a-year 
men. 

“Next to grit and determination I want clear- 
headedness. Men make a hit with me when 
they have a clear idea of just what they want 
to accomplish, I don’t care much for the fel- 
low who says: ‘Oh, I don’t know how much 
I will do this year—it all depends on how 
things break.’ I want a man to say that he is 
going to write a certain definite sum within a 
definite time and then go ahead determined 
to accomplish his goal no matter what may 
befall. 

“Clear-headedness means a plan as well as 
a goal. The insurance salesman who does not 
have a definite program of work will not get 
far. In our agency we give our men all the 
time definite tasks to accomplish and if a man 
persistently falls down on the tasks assigned 
to him we tell him he had better try something 
else or some other agency. 
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Stephen M. Babbit 
President 
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“Of course, some men who have never 
ordered their lives can be trained to the idea 
of planning and programming. In some cases 
we work with the man, helping him make his 
plan—one that will best fit his peculiar tem- 
perament. The plan includes not only his 
talks to his prospects, but his method of 
ordering his daily life whether at home or at 
the office. 

“One man I know was required to give me 
for years a definite accounting for his time 
from six o'clock in the morning until nine 
o'clock at night, and to work on a definite 
schedule five days in the week. We laid out 
his plan for him—6 a. m., rise and exercise; 
6.15, bath and shave; 6.45, breakfast; 7.30, re- 
lax and scan the morning paper for new ideas 
and insurance information; 815, office, review- 
ing previous day’s work and present day’s 
plan; 9 a. m., dictate letters—and so on 
throughout the day, including a couple of 
hours each evening studying his day’s work, 








INSURANCE FABLES 


New Series 


1. ANY THING BUT LUCK 


By WILLIAM ALEXANDER 


“When I started out last year,” said Agent Short, “the prospect was so 
favorable that I didn’t work with much energy, and took several long 


holidays. 


But during the autumn and winter, business was very dull in 


our state, and as I had very poor luck my record for the year was extremely 


disappointing.” 


“Well,” replied Agent Sharp, “I had better luck. The going was so 
good at the beginning of the year that I determined to do three-quarters 


of the work I had planned for the entire year, before July Ist. 


And I’m 


glad I did so, for as business improved during the second half, I wrote 
fifty per cent more insurance than I expected, and broke all my previous 


records.” 


APPLICATION : 
Make hay while the sun shines, and if it continues to shine so much 
the better. 


41 
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planning changes in his presentation and gen- Life Assurance Without Medieal Examination 

eral selling methods and reading. We even : 

laid out for this man a list of books that he (From Our London Correspondent ) 

should read throughout the year—history, phil- 

osophy, biography, etc. We wanted him to be 

big and broad and he is all that to-day. 
“Then, of course, a man must be a worker. 


The foremost exponent among British offices week, the chairman made a very instry ia 
of life assurance without medical examination reference to the Society’s “non-medical” gg 
is. there is no doubt, the old-established Sun tem, in the course of which he said: “J 
Life Assurance Society, which dates from 1810, _ tell you that we have now had fully 25 year 
Its prospectus states that “medical examination experience of our non-medical system, and tha 
self over but he must do that by his own —_ ws be sequived unless the fife to Be) ae- bea pti leened wueler = . large numb 
determination. sured is over 50 years of age or, in the opinion of policies. I am not going to mention t 

“So I try to pick men who seem :o be hard of the Society, the circumstances render it exact figure, but considerably more than 109; 

necessary.” Further, the scheme applies both 000. It is evident that proposers appregj 
to men and women. the facilities afforded, and I am happy to aga 

In the matter of new business annually com- sure you once again that you need have no fem 
pleted the Sun Life takes very high rank, and that the effects on the Society are other : 
the results recorded gain in impressiveness by could be desired by the most cautious manages 
reason of the fact that operations are confined ment. There is, in my opinion, no room leff 


I ¢an’t make any man work if he is naturally 
lazy. A ‘naturally lazy man can make him- 


workers. Life is too short for us to bother 
with drones. There are too many keen, 
ambitious fellows with a sincere desire to get 
ahead. 

“There are other qualities that go to make 
up a good life insurance salesman but these i 
to the United Kingdom. Moreover, new busi- for doubt.” a 
ness figures are moving forward apace. Thus, “But”—he added—“there is one little secre 
in 1923, the number of new policies issued was [ would like to mention, and that is that uml 
12,806, covering a gross amount of £5,700,- less we had been fortunate enough to have 


333. In the following twelve months the num- Staff, including both the indoor and_ outdoggy 
ber of policies was 15,833, for £7,100,823: and services, absolutely loyal, and whose personafl 


are the principal ones—the ability and will to 
go. on fighting, a clean, clear, orderly mind 
and a sincere delight in the hardest kind of 
work,’ 


Per) 
he N 2 Ts y r os ; < % i i 
The New Widow in 1925 the output was 16,336 policies, assur- iMterests were entirely homogenous with thos 
(Concluded from page 40) ing no less a sum than £8,301,875. of the Society, your board would never hayg 
ing up his studies, at a college in a distant At the annual general mecting held this nachna busmess On tet Oe 
ee ik caine Maclacal cay: bey. 4nd Nah == — : . _ however, good reason to trust our staff, and 
What if widowers had to fight the battles ur confidence has been thoroughly justified™ 


father’s place. Bessie, age 16, knows that : 
that widows have thrust upon them! London, FE. C., February 12, 1926. 


Papa’s passing means that the only college 
she -will ever attend will be the old rusty brick Sincerely yours, 

business college on Eighth street. And she Marvin Morey. James F. Russell, Jr., has been appointed general 
did want enter a real college this fall with P. S.—Tue Spectator is right in its criti- gent at Baltimore for the State Mutual Life of 
Katherine Baldwin! cism of life company mergers. Worcester, effective March 8. He was formerly witli 
the agency of the Connecticut Mutual Life in-th 
city. 


Who said “woman is the weaker vessel”? Shady Dale, Ga., February 10, 1026 














Analyzing Success 


CROSS section of the 66th Annual State- | 
ment which shows, by growth, safety and | 
low net cost, why the Guardian ranks as one | 


of the strongest of the strong companies. 


NEW BUSINESS, 50% gain $66,857,528.00 
INSURANCE IN FORCE, 
16% gai 290,912,305.00 


51,866,771.92 


LIABILITIES.............. 45,836,814.05 
SURPLUS AND DIVIDEND 
FUND, 13% of Liabilities 6,029,957.87 


1926 DIVIDENDS SET 
ASIDE, 25% increase... 1,983,000.00 


The Guardian is growing more rapidly than (Insurance Co. 


most old line companies, and in a way that 
offers unusual opportunities to men of the INDIANAPOLIS 
right calibre. For information, write name 


Established 1899 











T. LOUIS HANSEN, Vice-President 


THE GUARDIAN LIFE INSURANCE ieiciiaeaiinadaaiiais | 
COMPANY OF AMERICA a OOLLEN 


Founded 1860 under the Laws of the State of New York 
50 UNION SQUARE, NEW YORK 
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